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(2) anwaula (nterest)
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[ =

o1fpeg Tadunszutumsiudazyanaidenassinsyifovuainumnunedeyaiiioasnannds
AUNNNEY ﬂa'niéhf']Lﬂuﬁauawwqﬂﬂaﬁ%ﬁuag fudaduanelu Wy mnude Ussaunisal Ay
#oens uazensual uaziitladuneuen fe Asnsedu msfudiumsndunses mssufaziuanuidn
MnUszamduias 5 16ud mslddiu 1indu 160y $5a uazddn dunaunsiusd 4 sunou Ao

(1) m3iasudeyaiiléidonass (Selective exposure)

(2) mandlasudeyaiiléidenass (Selective attention)

(3) anutnlaludeyaiildideonass (Selective comprehension)

(a) mafiuinudeyaillfidonass (Selective retention)

4.3 M33eu3 (Leaming) munefia malasundasmginssy uaz anailiiudeswesmningsy

nUszaun1sal AN Weyanalasudinsedu (Stimulus) wag Aziiansnauaued (Response)

yAna wLinn1siseuiniuan Faide ngul dansedu - n1sneuawes (Stimulus - Response (SR)
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(Information Search)
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(Evaluative of Alternative)
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(Puchase Decision)
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(Post purchase Bahavior)
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Hdulaw (Loner) uagAm31 (Orphan)

sukuuvetdulay Ao fiidefiandiesas deddin Juadnnimduauiuiudae fanu

Y

wurgeame lidndudesivlas deuds lildenanuaunse

v
LY

Fukuunsduiusznnddulaviifaindefwnudusedililuinis danuweteny anu
aanuyuuy auduiudiu uasanuneiiies

a a L4 Yy al a Ve 1 ] a L [ 1y o lﬂ' v a

fwwrdnadeliduilaaiianuidnanulduvinfeuiuludnuunundanasduagniniiesau

Igsuamudde dnasSeuielumsinauslivssiivg lingns

WLEUY (Enchantress)

6= = i ¢

Fukuuvesdaun gifiainagaviane dyadnamiidegals wWhendnleddug duvudy
galoundauiansiisgn dreaula AU

fukuudauidndunsdudauiuedidesguvameauidiaud fenudieu Tduse

a v a a 1

Aepaidnla Wuumussinnasesdiens dwen 1nsesUseau dyud dumunduaudieaiuialy

AU

PIONINLAIDIALLLDANDEDR

TuwwiAnaseliguslaaiannuidnnisiduds dussfapadumansediy as1ausanseduaingy

FGRIGVEGEN

U (Rebel)
AULUUTBITUN Ap Aundiendnvallimiioulas wnnA1amieauAn Anuannseu Ufas

NOUNUIIAN 9 siad1udiny auaNivie Lyeunisuseiuszuey daiumesy fu aain 9w

'
= o

Pndrising o Tanudulalunuiesgs
mwﬁuﬁhuwﬁ‘”ﬂ%LauaLLmﬁmﬁuaﬂﬂiamﬂumﬂLﬁaﬂiﬁﬁu;:I“'amﬂLLMﬂﬁmmﬂLmeaLau

q luwmileulas wivt q nu 9 lddesmeneuvhdindunuinasaiian
fuwdnasslifuslaadanudannseduanund i duvesfuilan Ygnindmdiniiunneing

PNFANeaNUY a519ANusAnTIvEnIunsELadny
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M5 4.1 msnagduufadnuaedmizyainamIINtayan ALY

ANAULUY Anyaizsmng

A5Y79 (Hero) Wushunuwisenuide Sashilugaunisal funuvesaudaunsanna
NAYLAETITUY

g0 (Polite)

goutlovdeunu(Modest)

aaANINLUAL (Smart)

Tideviend (Visionary)

g (Flirting)

ARanevias (Good-looking)

ooulau (Gentle)

o 53 @ o vy Y & av vao

1nUs9e) (Sage) Jushunuvesdyay msuasmeanuimesiies vielygyrlasunis
= & v o o Py

anneasaudnlugliduugihuigdu

Wodulusies (Self-confident)

fims@nwa (Well-educated)

1Juiin@a (Thinker)

fwnilna (Logical)

YaULAUAI (Introvert)

v
=1

dngadnlaenn (Subtle)

]

guusauAaUy (Prudent)

haglsiflunaing (Routine)

ey (Magician) Wushunumdsuisanudsuutas agviounnfitey euiluuas
UAUINIS

dnau (Mysterious)

wAseFau (Religious)

313ua59a59A (Innovative)

wanladnuiu (Cheerful)

a

kUL (Exciting)

H3umuIn1g (Imaginative)
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MWAULUY

ANWEUEIILNIE

AU (Warrior)

Wuiunuvediunanuudanss mnuunsukarinumsue
DANU

\uuds (Strong)

Foan (Show-off)

Talwuinsesenunds (Fearless)

a

faufind (Loyal)

Sa o Y

TRUNan (Strict)

DI (Trickster) uaysn

man (Jester)

Jushunuresruaynauueanfiaiidnadnnnuusswannlalvly
sudadushrenuluuneads

fo1sualdu (Humorous)

2907 (Supercilious)

U1TU (Amusing)

fmuAnas19ETIA (Creative)

139 Joyful)

angadlasn (Subtle)

aynauu (Enjoyable)

lydau&amu (Anti-social)

Hua9 (Seeker)

Dushunundausnisuanomadl fanualalasiuazmsiiums
Huiind1s1a (Explorer)

YDULAUNII (Outdoorsy)

sealnsyiaeonlald (Careful)

aenFoenidiu (Curious)

YauLamUsEauNsallnge (Experience-seeking)

oUAUAI (Searching)

Hszideu (Tidy)

dn133nns9A (Well-organized)

Aewmie (Helper)

Aguavsedunieontusunuvesmsuniesiunseansiivingsnums
UszAuUszAvIgua

augu (Warm)

IiAuANATEY (Protective)

119395594 (Ethical)

youdmae (Helpful)

vdlegfdu (Concerned)

o =

dunygyans (Thankful)
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AWAULUY ANWEULIILNE

11501 (Mother) Wusunuuiisssumnfianudesmsmsguanasnsiieigaiueuguy
w3 (Soft)

aueju (Warm)

@) 1 @,

Wushaule (Careful)

uganu (Follower)

ela (Trusting)

€
€

il

all

A (Lover) Wudhuwnuwesanusnanuesuga maelalduagauyniu
VuaTemuundu

Uszdln (Refined)

lwlemuidn (Sensitive)

fnsualjuuse (Passionate)

Youlndsnu (Extrovert)

TanuduAatiu (Artistic)

Hl5ifesen (Innocent) Jusunuvesddeulsunnuuigvilafesauesdantuudd
uazmsan (Maiden) fiennandugwdgs (Feminine)

Yuwa (Soft)

3

o o

1&du (Colorful)
Tadeusqvd (Naive)

3o (Shy)

\ilowadv (Companion) Wushumuesamudutuesemuduiiounvausle H3lanny
Tihnslasagmsiniula

Timusandie (Cooperative)

Juding (Friendly)

Yiede (Trustful)

ivirunaRnanandenu (Same Attitude)

vousuazlsine (Accepting)

Ta@asdy (Unsuspicious)
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MNAULUY ANWEUIILNIE

5111 (King) Jushunuvesaumssgnainunases iesugmanidaniuiueIus
Y o dao = & A aw
nihi Alldeveuuimsuaziianuluseleuiy

19113 (Powerful)

WHudune (Bossy)

q wa = vl . .
fnauantRlunshagagdu (Charismatic)
@419 (Elegant)

1A (Dominant)

Juiarsn Respectful)

gouleu (Gentle)

fianantudune (Masculine)

Yo Y < 2 vay Ly A o a
ieulaty (Loner) Wumunuresrnuduausssun IWuRinewnadinemiloalinanuuug
wazim31 (Orphan) AU ANUMMEUANLYN kazunnAaInAuBuludAy Munuves

avulaniied Wuausssunuazdtinmenuios
YouaglanlAyl (Lone)

NnteNs35uA1 (Ordinary-looking)

a

Fanudunans (Neutral)

alunusssum (Regular guy)

U

a

Anfu (Dow to Earth)

asulaen (Calm)

P 3 2 o =~ 1 = a
LAWY (Enchantress) Wushunuesanuiiadihvasluanisuasnalsdimnuanuaiaasy

a

SaaussRigamamAgadneIula
Fuasty aaundu (Trendy)

@6‘1 (Good-Looking)
fagn (Attractive)
#3797 (Elegant)
fi@wni (Charming)
93131 (Luxurious)
@897 (Beautiful)

¥UNBY LWgm (Captivating)
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AWAULUY ANWEUEIILNE

wun (Rebel) fdnwnzadedusieluazes aufiienuAnlidndnfungunm Wud
vosadlaouseulunusuuuuseudng auvnadedafudaudausly
yasziieriuidugthwndsdia

Wivh (Cool)

F9m (Show-off)

iosnudany (Anti-social)

My (Challenging)

WWeslilusies (Self-confident)

WuAuwane1e (Unique)

agulamudfAganuuifavg e wduluy (Archetype)

INN15919891UY09 8378 853ARAN ATINFIUNIINNTIATINUALAANTBINNAURUY

'
v a

Tmuvanluviunvesdeaulne lnsuansnnuduiusvesauyigiulunismdeasiuuifnvani

€

o [

uiusAuyadnamuasnguiuilaalulszimalue n13dredsnuiduaduiaunsatimiyiinig
Ainsgiiieuifssiunguitmuneguslaaunduluyszmalneldlasnse Fainlianunsasiuie
AudnuazrasuilaafuLuuldegstaiay Ingluundeliagtiaue nannguiledlealad (Socio-
styles) dieduadeaiolunismadiumia (Positioning) ﬂejumwéfmwumué’ﬂwmzLawwzﬁuam.wiag
ynanam uazdiasigilioonunidu esdusznauunduiielflunisesnuuunansio uagnsdoans

mnan asagesurgluunse o U
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| I13:NSOVCNIIKLYNEU £
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lsdloalaad (Socio-styles)uazn1so10d LKLY
naugusSlnAuWSU (Fashion Consumer Positioning)

INNITANYIUIAANBHANAULUU (Archetype) Tuunil 4 ﬁa%myﬂ’lﬁ’n,t,uﬂﬂejmﬂmmsJ
nudnuasianzyadnveseuluudasnguoondudu 15 fuuuy FsansehlUlfiduiiugiulums
asauvsusundy snuyednsadouvssuazngumenety 4

Tngluunidavdnauedosnslduuanaledlodlng (Sociostyles) Fufumaiaiznisna
fumisnguitmang (Positioning) tietelunisdanguiuslaaundy silusuiiunmsmves
saflon wazanudesnisuilae vesnguuszrnslddninuiu Tnevamduwuuia 15 fuwuy an
Anesivuunudaledledlad wadeduonanasagliannsadilannudesnisvesngudmane
Fuilnauidulsiogquanud dneenuuu vietinnisnainazannsdilalunsadenmsudundud
wanganfunguiihmneuazuusuddum ethlultlumsairdandesnuuuuidu vievinisaann

Ippgansanguilwsnesiold

wuAnledledlad (Socio-styles)

P
a Y =2

nsdwunnguguilaamungul] Socio-styles IsignAnduiivlul 1970 Tneinidevriniaaa
flantfu CCA (Centre de Communication Avance) dannendslaunisiauduly anigoina
(US Mapping) wagludn 15 Usemaluglsungunn samfesemalusauuaiideu TagléiZendoin
Socio-cultural guifuvdnnisitanunsaanldlunsidelunisduunnguiuilan Inoudnnisves
Socio-styles aziiamianizdalusunisidenngusetiaiiofiozannsneduisfanislidinues
ynanaludany viruad nganssuduilaa uazmsliaden siudnuidusaundnuasinses Tu

sumssansauAniiufideudntanitduusasnquautiy 9 (Cathelat, 1993)

anuvnevedledlodlng (Socio-styles)

o o &

. 3 ° saa ° o A o 1 . ' o
Socio-styles {uAENnEsINANTIAINNITHANNAIUAT 2 A1 ABA131 Social (N15BgTIuiY

MIYuaiY NM135IUngEAY) ke Styles (111 1119 JULU) Wesuiuvilivnefeguuuunislddin

9

1Y) ¢ o

pgNdndnwal No1daneIiuNsIiRuAIMIEIAL TauEITN karUSUNIAYTEUTBINTTLIETIN VRS

derutiy 9 ngudAnwfguuuunmsaiuiinvesusdazynnaludinudusiaryanadziinisuanieani

Jutlaanameilumsindudiavdlusiu deu Sausssy Jgmdunisdlos annasugha waz
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angnansiu Inglunsfinen nsduunnguduilnaanumgul) Socio-styles laanduuszaunisal
Yotuiazyanaluauag o Wuddialunisduunnguyanaludnuiy Aliauuans1avisnieenu

=

wnfn usagele vieleulvnslidin Geausaduunuensenduvarengs

n53nnquATTInNUY Socio-styles B9 1unuAnuazndnnisves (Cathelat, 1993) 14l
AuddiunsIuuNNgUInTInguslnamuviruad salle uaznislinuAluiin lnen1sinsien
NNTEITIAINGANTIUHUILNATULT AN mﬂm'ﬂmiﬁﬂquaﬂﬁmpliu%lﬂmwuﬁugwﬁ"’s 9 1
diellddeyaihamenduundetu Faashliinnisainuasssneumsiinnudlannudosnis
wafn waridnisliFinveangugnAnihmnsluwsazngulddaauiu unndinsudangugnén

a @

WUULAY 9 35 Socio-styles liwdnnsiivteyadustnaluyuwes 7 37 Asdl

1. 3 TIndruia (Private Life) Wumsiiudeyaiitednyiuumianislidindiusveusiay
yana udsenudiiussgnineyanaiuauluaseunia waziilon madududinfouiunvesyana
tu 1y noRinssudsyiuluusias u Srvenateddutazesn suleruievoudazyanafiii
Huruussaudloudssnduosusazaseunivesyanatiy

2. 38FInnsa1u (Professional Life) unsifudoyatitofnmauduiuduesynnadiuiion
Smnumelussdnsiiviinuey Ussamvesnuivh Anwidusield suuuuinsey uazanuduiely
sumthinsiamdivi

3. 38TAndanu (Social Life) 1dunsifivdeyaiilednwdedsnsidndinn msuansunuim
wihiludsay wazyednamanudufihludenn nmsidudulunmsuitom wazuansviruaily
dsau fio nguany dennsTIx 938593 nsdndula nisuansunuImAeAuLanvt warsauRs
msfnRearwiAnveansiilfdutniudnny 4

4. 38%3annan1sidlas (Politics) tTuntsifivdeyaiiionisdnuifianianisaluanisende
nsdles Wy nsidends wazmsiidausausng q Mduinssuiieafunisdes frauadnianades

'
=]

Ag o NilneUTzmAnulelLarUsEwang o Tulan waziiruafvillse

v v 4

PANWAIYR IR

5. 3TImeiausssu (Culture) unisifiutoyaiiionsfnunfanisuanseaniesadouma
Fausssn uazmsUTRnu mssuiinmsmetansssutu maguids glusviad fanas ans i
nslénen wazmsidenuilnademiavuluguuuusie 4

6. 3M19n15:3u (Household Business and Finance) 1Jun1siiudeyariion1sAnwiiiauus

a v

7119015 UShnAduAT wriasnsuaneldans 35n159188u 35n5@antdusnig nssulumsmsinaula

@ ' v v '

nstiaudAgyrien1siaiuane 9 aAnuduveulugduuuussydue sukuunslawan sUkuy

o

TUsluguiu unumesntineuee tazanudureuluisn1mmisnsnaialua1uaig ¢
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7. 3n15u3lnA (Consumption of Products and Services) 1Junisiiudeyaiiion1sAinyds
wuI S TuNIsUSIAAAUAT LAz UINITUAN 9 VOITIA LTU N1TATOUATENDEIMITUNSNEFS 9 AT
ANLASTY NISANLASYINAIL BUINNTSIDVBUNYT NSHNNBUNEDULD kasUsenNnIsIaunnl 57y
Tufemsidenldid@enn wasduAmuilTuaduan LASBE1D19 LALLASBIAN SINTIUSNNSTINEITBY

n1swunnguiusiaanudadenisiiung@inssy (Behaviors Segmentation) 1518131158
° <, & & al o Y a o ¢ o v
Juuneanlu 3 Usznfe nauselevuiiuaian 90510195015 10aaANe was §IuFINUIN19AY

o

wiswgAnans lnellisuavidundieil

v

1. naUselenifiuaism (Benefits Segmentation) Jun1sduunnguguslaalaglddinys

U

o 4

HaUseleyiNgnALamIINNsTendnine Tngfiansanludiuudmann vielagn1siansanain

ANUARIN1S ALy vesandlunsvenseldndndue wu anfidesnisaudnilidsnvaned

Y U

v a

fuanIatiunisnandudfiidvainvangiitelinasuagquiunguiuilnangudng 4 (3@ mayauim,
2554)

2. o5 sldudnini (Usage Rate Segmentation) Iaeidunissuunnguduilaninmy
Snsnsld wieusinanstendnfugt renauuldilunduilliinedentondniae nquilidenld
Usunauties Urunang LLazLﬁaﬂs?TaTuﬂ%M’lmgja ("3 Meyaunnn, 2554) Faflanuaenndasiu
(@355 1@35m1, 2538) narindunisuusdiunainlasldinausinnuduiuslunisldndndue fs
msdwunlaeldsnsnisléunn Uiunans tes anuzanudedndsonansiosi msuinanius uas
Anuwsenestide

3. udUseinuATYgAans (Economic Segmentation) 1un1suwunnauiustnanu
yadeyanaiilsfildsunistiufindoyaliluosdnsgsia Ssnsdwunnguiuilnaludiuiiasilug

'
aa o w

NITUIUNITNITVIHEY PNENTANENT hasRwuINaensuotodinseing q 1o wu nauguslaaninds

Foganaziilontamilsun guane1alunusmsndanuanysaiuuy wu nmslivinsiaviuaiue

' ¥
SNa o w

nsueAum dunguiliidegenilenianisviiilsties frdneradaluduuinisfievesnlunie
Hoeas (A3l ngyaun, 2554)
m3dwunnguiuslaamuiadedsnuuas Tausssu (Sociocultural Segmentation) tHunas
$uunnduiuilnelaslindnnisudsrudunedang naufuiausssuiifanuwandafudunis
$1uun 1oy n1sSuundemautsuduneding Sausssumdn wasTaussaugen Susazrutufiay
fmsiuiuazmadndeiausssluguuuuiiunnseiu @assa w@i3imd, 2538)
nsuunnguguslaalaenisHaura uiusEniandninueiaing 9 (Hybrid Segmentation)

Dumsnaunauuwifn uazndnnisang 9 ddeduiienissunnguduilan wWuniuwwifnnis
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FunnguiuslnaAves (Schiffman & Kanuk, 1987) Felpuaenadesiu (Kotler, 1991) #n154n

a s

naufuslaalagendendnnisdwundiulsseinsmans glianans wuardnine Wundnnisilessdiu

Y

HAUMEN15ULe18n N1 anunsalld wazaumieuuneglundninueinisdnuunele

szuunslituledledlad (Socio-styles System)
WUIARYBY Socio-styles system ABNT IANTITIUUNVIIAVLLNBNTANYINGANTIUATUFA
9 wazamsaIauLisungAnssumng o leegratniau liefiazaiuisansvaussngAnssuiy o Tu

a

arun1snatnmunguidivuigegrataau feeeiels Socio-styles Aasldgiudeyadiungingsy
° = ° i = D | a v v o X
Iuunniensisunngudineiigndesiian lnsisaunsoaguuwiAneeninle 4 Jadail
1. Socio-styles Agagluguuuun1sivuafiinga

2. Socio-style @11150ANYIANWULVDIMUNTULNGUY LD TIEN19NISHULUTLA

3. Socio-style aunsndnngungAnssuguslaalavatesuluy

4. Socio-style anansanvuanguidmaneladaiau

T \ (5 }

29 5.1 winAn Socio-styles system

31 - Jones, R., 1993

Al 5.1 uans Socio-style flszuulunisitasizitade 2 auidanuduiusiudasinadta
Agaazilaglanadnsluguuuunduunladussinndsineginisdnyugresuiasyanaiiuantoan

ludsanvesuywdnedningl
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Low

Responsiveness
(Controls)
Analytic Driver
Low High
Assertiveness Assertiveness
(Asks) (Tells)
Amiable Expressive
High
Responsiveness
(Emotes)

M9 5.2 g 1M IENUEYRILiazUARakanIeeN luAIALYD I YYENIITRINeT

o

i : 255 niwdeddnyde
1NNINA 5.2 uanensdangulaely unu X wag unu Y Ussiliuseaun1sansoentasnig
mousu Tunsduunuusngandu 4 ngu Ao Driver Expressive Analytical uaz Amiable lngladaasy

@

N

=De

Driver (nguwanweudsnis Unds) dnwagidu 9 ves Driver Aife avveudanisliaudy 1
UjtialierlsAlsuddedldnanonumuiinuesiois liwfuiineasiBonuesu usvelvinaseni
Huitgnies uiugh yaralunduifazlidnsararundufings sevanudes souarusime daduls
1037 iWhuftmsnnnianuduiusduyaaa

Expressive (ngunnanauanisen thily) wienguyanadiveuuanianuidnuemuiesesnin
AaUsELAN ﬁmasmliﬁvumasmﬂy’u wnaiioonun sgslindreuduiuinues sseunsiausanly
11 YoULANIANLARTLYBIALLBIDDNIN YauANLALSY Tauldiu Fuauinis vheglsrai
whufimuduiusyesyana InNnimaYedIL

U a )

Analytical (ngunang1eiiaszit Unan) yarauszinnilazdnisinlasnsesnauiiaznn vse

a = a ' = o I = o 2 v
wansruAnezlsoanu NfeasAnuniaunIzyaoanuues liveuaudss asviaueslsh des
fideyafiuinnenouszdnduleeslyadly windaziluninfisusenia Perfectionist wazidunin

detail oriented Aawiuiseazdenveuly o wintlasiuiivuainnienuduiusaiuyana
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Amiable (nqunnUseanu Unvn) veuduiusainiia lindweezlsiiaglunsenuaudu &
Inlagaulm veuaeunugou veulimsatvayuddu aulunduiisznssiutiuiu win Expressive

lunisuanteen Wudeifiauundey o wweds Sawddragldnelafazlinadieonun nquilezlv

AnudfiuAurionuduTusAuruludusuusn ldrssniunaresauwinles lirseiinnudniiu

NnnsAnwBesmsiuunnguiuslnamuunAnnmsiunuulumeunduldfinig socio-
style wldlumsdnnguusidusing 9 neldvinnsiamnuduiusussguuuuundulneedogiuyumes
wiaa wazaladiduiaimuslpeannsaaguls fail

- yuummmaﬁm giamﬂm (Retrospective to Future perspective) Lﬁ@%’@ﬂfjugmmv‘*umw
asfvoaundy

- sUuUULNAMesUNduIN ey Foudis g wee 9 wnune (Minimal to Maximal)

TABLANIANL LN UNNAIUAN

Maximal

Fashion Style 1 Fashion Style 2

Past Future

Fashion Style3 Fashion Style 4

Minimal

a

2 5.3 M3l Socio-styles system oMUkl HuLNGU

) U ¢ Ay o
U Y NINYATARY Y

o

NNA 5.3 amnsatldgnsasrawsunnnisneiiangueuslaadmine undy

(Positioning) mMuAN Socio-styles system lanuninganaluil
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MWAIBEMERINTNEUMUNgRUINBUNGY (Positioning) Mawan Socio-styles system

mseumianguidvnsuntuans

Women’s wear

Maximal

Past-Maximal _

Past Future

Past - Minimal C D Future - Minimal

AN 5.4 AMLanansly Socio-styles system LilomuaLUA LTy

o

a v ¢ Ao
NN 2 ITF NINYATHAY Y
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AMuAIRENLARINSINArUIng s mIngundY (Positioning) mumdn Socio-styles system
MIIArdangN e Uty 3y
Men’s wear

Past - Maximal Ma)?mal

Future - Maximal

191101 TOX 184217 TR

Past

C Past - Minimal

Minimal

2N 5.5 ALaEnenshy Socio-styles system WiafwuaLwa LRI

N W

1 : 335 nindednyde
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ayupnuddyannnguiledledlad (Socio-style)

ayuliimanngufledlealng (Socio-style) agdiunumlunistiedwunnguyusiaalumig
Iinen Iferafugusssu Tnstamnzmswennsaiuunliuunidula Tneldudnnisienanailuiiugu
Tumslinseiiuannsoadaaliuidenuuiuginn desnuszneviuaniaduaelunay
Meuen Wuiirued saden uaznstinualutin lnemsiiesgiannsdisanginssuduilaaly
Fadnine nnmsinsmginssuduilaauuuiiugiush 9 10 Welilddeyafiamenguuiniy
feilidlanudens uuiAa uaridmsliiinvenduiuilnaogisdnds Tasnsdaszsidae
wnuifsledloalnd (Socio-style mapping) faaunsadruunamduLuvesndunguiiiea’na
naudhwsnemaunduld mnuuAaiisaansaynssunnguainduiuy waemuualuudy
dmfunguiuilaalutsemalne Wefnusluuuuiduiivangsufuilandu 1 meliaduenainay
Faliansnidnlannudosnisvesngudvaneduilaaunduliessguanuds dnesnuuu uie

JnN1snaInvza1unsaenmsuasnduimuizay wWisunluldasradandluniseanwuusidu wsavia

msnaala nedindadnlangudusinadivang

N3EUINGUEUTINALNGY (Fashion Consumer Positioning)

21NN5ANY NYUHNNFULUU (Archetype) Tuun? 4 wasuudfnledloalngd (Socio-Style)
Yy v Y a a ! ] 4:4' ' & ° o | ° |
1190u Tngdedeannguinisuiangu STP Tund 3 delullaztiiauadiedns N15319wrUIN N
AuUU (Archetype) aslunnuisledlodland (Socio-Style mapping) taliinlanannis wazinaile

n1sinllduselevd lnemalianisnsiunisuslaamunguaindunuy axilugunasungu

[

HUSTAALNTY d19%15UN1508NLUY MSaN1snanakndusaly

U

watlallanmsfinuidelaedideuises “msaedndnuaimseanwuuiniulagldiuifnan

L4

AULUUATIAUA” (355 Nindasdyde, 2558) Inswatinllazanunsnaumaunazesuneiuniluludves

v v v

n1slduualduundy (Trend) Aumnanfunguiuilan legradanudaludsdAgydududu q 7itdn

DONLUULNTUAITNIIU Nouszsuas1alandlun1seaniuu %seas1e Mood board neanuuudndudas

' @ 1

wWuslaanguidmuneisimdszeenuuulmiu gndneglungulnu wazasliauduiusiuuullis

Y

5
U

wiltuaenels TneaveSurenalul
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Mg uIlnALNg (Fashion Consumer Positioning)

F19819N1 51 MINGUFUIINAINAMAULUY VULHURY Socio-style mapping
Mnmsfnsmguinmiuuuy Tuundl 4 wsuuideledlealad Tuunnd wwesurewaiais

waznTAsEiaNiu felealewnuis Socio-Style mapping a¥aBNTadUNGNAMAULUY Liladn

nauffuslnaunduld snuuaAadisaunsarimssuunnguamiuiuy wagai

WAL IeAnwsuiuuintumIngiunguuslnatiy 9

ANFINAUNUS I5AMNAULUY VUBRURA Socio-style mapping

MAXIMAL
A

PAST< 1 = | g I i > FUTURE

Wl

3
MINIMAL

29 5.6 uwuainsaguRaiinnmduluuu Socio-style Mapping

Y

131 : 25§ NSndeddnyde

o

NN 5.6 awsadangunmduwuumemaianisnaiuisuuwnulledlealag
(Socio-style Mapping) ¢ 4 nguusznausie

1. ngy Past-Maximal

2. ngu Future-Maximal

3. NQu Past-Minimal

4. nqu Future-Minimal
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@ L4

WIDYINTUNINASNSUDIN WA UL U VNI IATIEATUINTUALNTUAINE @015 AU LT

wituninduiusiunmduwuuuidudmiunguuslaanavswasndgs lnganunsaasiawualidy

wrltuludlasanneelul

F19819M 383 19UKUNMN Mood board 91ANGUATAAULUY

wuAlUuUNEU Urban Accuracy

a

A9 5.7 wwalilwndu Urban Accuracy dwsuguneuazemage

o

N @

1 : 935 indednydy

NG Past-Maximal 3100 % 5.7 waninaatnnisediwnus ledlealad (Socio-style
Mapping) Usznaumienniuluy gy wizs1wn wasinsu Jsasdunamiuliinaziiiumaduwuy

vastinUnases tnatsanusaaguninyadnanusazsusuulanad

v @ '

Ya .. < a v a
QQLﬁH (Magloan) LUAILNUNSILRIANU YR UL YRS d@2v1auAINuNLAY ATNRULEE

N = o

AN danwaglaufe anau (Mysterious) 1ASIAEWT (Religious) 3L31&519855A (Innovative)

'
A

wAnlainuu (Cheerful) Un@uwsiu (Exciting) wazdldumuinis (Imaginative)
Wnsu (Warrior) Wusuvuaessrunannundaunss anuunswistasiaunsvaeany i
anwazlau Ao 1WuLTs (Strong) T019 (Show-off) liniuinssreaiunda (Fearless) finuing

(Loyal) way fteiduna (Strict)

o

5191 (King) Wufunuresrnunsguainunases wsugaansdspniuiusmnming &

v av

a o a I3 a a U = a o ) ¥ a
ddgyauuinsnazinNulusyileuidy Uanuusiauae 191U (Powerful) 1Uu1ue (Bossy) o
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AnauAlumsAegaddu (Charismatic) 84191 (Elegant) wiu (Dominant) 1ufila1sw (Respectful)
doulau (Gentle) wazfinnududwie (Masculine)

i v = v v < o Y ° o i
‘\]’]ﬂﬂ']‘Wﬁ']llLLmagﬂ’]WﬁuLLUUf\]\‘liﬂNa@@ﬂiJ’]LUuLLu’)Iu@JLLWGUU Urban Accuracy ﬁ’WﬁUﬂ?ﬂ}I

v v @

ypdnifianvzaulaamuaududings danudundsainng glaamududiaeaingede

sULuvAUAUNtureInunguiasiduaugligiued nsdndulszdagineazidoafideuiuain

£

lnssadeiiseulifianuratadaiilaseyn veullediifinanimgeuansdernududin nudnaungu

v '
I a A v v

fidenldvzdudnguiigdeuasy gazene Liveudan wieddniu

q U

wualiuWtu Space Innovator

AN 5.8 Wil Space Innovator dwSugIBuATEMI

s v @

) 9 ~
NUT © g NINYATALYIY

o

Y Future-Maximal 9017 5.8 LanInaInn1519wmue ledlealnd (Socio-style
Mapping) Usznausisninduuuy dndn saud1ian Wiaust waznug Jeasdaunaiiulainaziiiu

wiaduwuuresnguiniaiisulng viemimidigalddaasiuiagdu lnssrawisaasyain

o

ypanAusavsuLuUla Aall

o @

n3n (Lover) Jusunuvesninusnanugiuds nsienlalduazainuynify vuadeaiu

Wity Tdnuwaizieu Ao Usedln (Refined) lasiand1uidn (Sensitive) fiansunijuuse (Passionate) ¥ou

a

indaau (Extrovert) wagfianudufalu (Artistic)
Jauan (Trickster) Wudunuvesanuaynauuegeiiaidinasisnnudsevaialalng

v
[ [ '

q swnadudneniuluuinse ddnuuginude Se1sualdu (Humorous) @mi (Supercilious) Undu
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(Amusing) fiauAnadiaassd (Creative) 31134 Uoyful) ndaidnlasnn (Subtle) aynauiu
(Enjoyable) uazlsiaudsnu (Anti-social)

WLt (Enchantress) ludunuvesannudiaumimasvanisvasnaisdinnnuemaiues
WasuFeaussisgamanagaéneiule Tdnvasieu Ae fiuais muumidy (Trendy) gt (Good-
Looking) f4nA (Attractive) @41913 (Elegant) HiaUsi (Charming) #3137 (Luxurious) #3873
(Beautiful) wagasiuusinznn (Captivating)

% a o 4

nug) (Rebel) fidnuwauzadnaiuiisluazes auniinudaliafniunginas Wudives

dedlalougoulumusunuuseutne suvsnddsiudnudurlunasdoatuf Sugumndd q 3

Sy Ao Wi (Cool) §999 (Show-off) sadudan (Anti-social) #ime (Challenging) Wostu

TudLes (Self-confident) wagtuauunnsia (Unique)
NNAmTILERzAULUUAIsaagUNasonu TNy Space Innovator JGEIERN

o

quauniidnvranulannuanududlivends insedeulmnavauladslminasniia Wunguau

>

o Y o 1%

Yimthgeuaisanudsgvaialaegaainian Wunquauiaamldaenn dnadeusngnisain

Touddlusies usnfianulannuiwaneng vinbiunediunde aunquillunguiasaanuge

o Y

ddu wazadsasshasinl o Iiiudauaue nanfiszudsialaamuluduundu Tneldnuddngiu

Y

4 '
v Ao o v a

Judnquilgaynawudniugann aulanerfuuduiisadeuazndfiavassdslnl 9 naeanailag

U

—

o

Lidaauazliuasdenu sunuvduideslisssun deslineaziBuniannulasdu lngldTanig

s v v

R = N ! a N W a A
a’]allEJLEUULUE]N’W]MﬂqﬁLﬂa@UN?LLUUIWN i LLa3@3@@’]EJW@JWV]SUU"UE]UWFJEJIV]U?{WWﬂu a']ﬁlﬂi’]WWﬂ‘V]a

o¥

o

aady winveuldidedvIainIesUseiunate 9 T iielinisudinedglaniiu lnedavaniae

Peuyadnuaznevaussnnufoinsiuiiaulavesaunguil egsdniau

wgdinssugusinauwsu
Fashion Consumer Behavior



wualtiungy Local Nostalgia

Past - Minimal

v

A 5.9 wnTuundy Local Nostalgia dmsugunsuazgmds
i« 155 n¥ndaIdnd

ﬂq'il Past—MinimalmﬂmWﬁ 5.9 LAMIHARINNTTINAILUUS todlodlng (Socio-style
Mapping) Usgneusenmauwuy feemde snsm Isuge gliAssen faulay uaziiouain deas
Funauiuldazfumardunuuvesnguidiniuueutien suguilonglng Tneisiaunsaagunim
yaBnnmusazFuLUUlAE

dewde (Helper) auarsedunleuludunureinisunlesduasesnisiivingsneinis
UszAuuszrosgua danvugidude sugu (Warm) linuAuases (Protective) 19385553 (Ethical)

=

youtemde (Helpful) vhslefdu (Concerned) uazdiinyaynas (Thankful)

]

P

11301 (Mother) ifusunuusissssurfinnuBesmsmsguanaznisidsigauougud
dnwaizisu Ao Yuwa (Soft) sugu (Warm) Wuvihadile (Careful) Wugau (Followen) uazidela
(Trusting)

5y (Hero) Wumunuwisaude Sasiulugaunisal Munuvesauudaunssanundy

meywardevur Tanvazieiu Aeanmn (Polite) seutioudounu (Modest) aaavidnuvas (Smart) &

ay o ¢

Jelvien (Visionary) 4314 (Flirting) aRiaeviae (Good-looking) uaveauleu (Gentle)

' @

fl5iAesen (nnocent) iusunuvesfoulourmuuignslafiesauodlanlundd fdnvas

aa o

wiu Aediaudugvda (Feminine) yuwa (Soft) iddu (Colorful) ldteu3ans (Naive) uazvene

(Shy)

wgdnssugusinauwsu
Fashion Consumer Behavior




- a . Y @ o &, = o
wiauailn (Companion) Wlumunuvesanuduiuesrnuduieuniuauigla g3laany

@ [

Pndlasagnmsdndule Sdnvazeude 1¥aimsuile (Cooperative) Wudlas (Friendly) undeiie

Y

(Trustful) fiviAunRnateadeiy (Same Attitude) vausuozlsing (Accepting) wazlutasdy

(Unsuspicious)
MNAMNTIUAaZHUL LTI saasURasanu Junwilduundy Local Nostalgia Nifldnwe

Aulasau fie anwanm seuleu danueugu Yuwa Jullaswasinneurataidiendlng fanu
U3ans laazen thaumusdiasauaanfigeninaiely lyaiinfuanseeangdie 9 U 9

a2 A i3

aunguilliisasnntuiensussy uasildvounnudes Julndenduinisuuuuiiduiee

wIeAudy Lidesyauasaddluy 4 wndn sUwuulasudedslidesmsnnunienan witiuausey

Nealdauie vieguwuudesynd teulvdsgaziBeannuratiaiielrianuidnudaniviudanen

= = '

wigisdlisnniuludn veuaeiuiniizessnidnlatevienmivinlvmuiindsedn veuuswiae
fgTsde 9 wazauludimeyaiieslisesnislddwiniuuintn veuldilledfiguainuidely
v a o = @ Ay 9 v Yee ! < v ! !

fosnsguanuuiawnniin Inudasiludduilvanuidnevduiluiues anlainauie wu dlungu

wawa visengudanla udlidaiugaain

W lUNLHGY Downtown Sustainer

v

AW 5.10 uualiundu Downtown Sustainer dwugunsuazgvd

N @

73 : 255 nindeRdnde

wgdnssugusinauwsu
Fashion Consumer Behavior



ngu Future-Minimal 290 5.10uanHa1nN15199umta Tedlealad (Socio-style
Mapping) Usznausenmiuluy i waginusive) daazdunadiuldiazifumadunoy
yoenguiasy tndn thitarsan Tasinauisaasuninyadnaimudasdunuule il

HILam (Seeker) Wusunundausianisuanamadial fanuaulalasiuaznisiaunig &
dnuaziauAe 1Wuilnd1373 (Explorer) ¥auiAume (Outdoorsy) seiinsyTuetlald (Careful) eeng
98N (Curious) YaunarUszaunisailual 9 (Experience-seeking) vaufuaii (Searching) il
seifou (Tidy) wazdin1s¥anisfia (Well-organized) HnUs19e) (Sage) 1udrunuvasdyayn
nsuaenANuieiites wietyiilasunismamensadadudliduusiunidu fdnvassdy
Ao Wosiulutes (Self-confident) fins@nwid (Well-educated) tutindn (Thinker) fmniing
(Logical) wouiftuia (introvert) Andaidlagin (Subtle) quseunay (Prudent) wazsioylsidu
fiadms (Routine)

NNAMTILFazFULUAIIaUNasensidulualil Downtown Sustainer Aifldnwas

anulanaueanguauniinnuduinda dnuaism Nyadnduiivesiiiesds uedanluudid

'
a a A

nnnstnufugendanumneauewaz duluimesaieineusng uazdnsssun@ AntsAuduneu

Antadediae Wetulun1seysiudusssumAfosuran nsuiintevesaunguiidslinianinaiy

wildu vouldveadn q 91 q wievesdleass lasasidunguinuundu Tilasudefiine o uavyeu

Forniaununiu wmaneAuRanssNIMNITeUNI Wy nsvesietuuge 9 Inenin

a v

duA

—

| ¥
o A aa

wyeuTIarBenyandHedy (Function) Msldaulaass wu nsedndeniinfinnseau e wu
dnnidulesssund viiellednfidanununulilauiu lnesluuuneazidenisiinuauneugli
Uszdlnliusshvg Wudes dudlunquitdnedesssumd wieddenainiansssun@dazlangudnly

anbaunn

aplannudfgmanaiumisusinaundy

Tuundl Idhiausuumsnsnasumisuslnaundy Tagldimadansdandunimsuuuy
Fheunuila Socio-style mapping anxsadunguamsuLuy eiduiunuvesnguiuslaaunduls
4 ngu NLIRRTLTIAINTIeSUe Yadn safismvesuarnguitvuneldogisdaiau W
anunsnudeniualiuund (Trend) fvmngunguguslaaty q Weuiluldlumswamndnfusiuas
msmaasely asuiliuyndnsudmiviuilnauiduasdenloadrdumsldmsudundu suazedune

Tuunsioly
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insuduwsu uaznisitasizRinsud
(Fashion Trend and Trend Analysis)

luunilagnaniuseansuiundu veuseiRnnuduun anuddy wazurasduRumnsun

widundAny Twdanadaismaleseimsun wasnmsimsualdldimnedunguisumsudla
1 a a a a v 7 1 t&)

at19lUsEAnSnm lngazeSurenudeyanasielull

ATUNTUA (Trend) 11a N w18angulusia “Trendan” FlANUTNNETN MyUTOU
lagdn 9 dgnimuusey 9 auuTundeny nseiaAnissen 18 Fasulddunnunanevesfienig
wsansluBeaiumly Inednldiuusngnisaisssueid Tuanissen 19 msudsuiiunuinuiniu
Tuarumnegveauuilily Muansiinnudsunlamasiintulusuien 1ng39n159namnssuame
< A Ao a Yo J S S R a ) o ' & 1 A
Wunusniszulam 9 4 iiedetemnuivisunvasesuasussniuuwndualadlvd o nsgieaaed
1960 wisud nanewdufildiuumsmansauiatagdu

WTUABNTUNT B UL ULLNTY AB NITAINUANTEWAAINND U LNTUAIINTIINNS
nsUsztanateyavesdtinnensalundu Insuuilduuwnduaunsanensaifegunuuauiouves
deorinTesusdamelaganunsaingdniauuifaiun jUwuuded & vllavewinnagld uarsivaziBun

¥
£

719 9 Tunsesnuwuvaivassaidediasousienieluggnisuy 9 lnededsorsualiazuuifn(Mood

[

and Concept) Fufudrudrdglunisiuuinismsesnuuusiduneaandu vesdnesntuuluy

HANARg 9

Tunveamsud

P2afugA 1950 (Aader1d1395U (Ready-to-wean) Tuluaiuin lnsadislsingnisaany
fouluridlan Spunaniamsdslidinnznssuminsiilugnuiioninuiednulasaiisgnamnssy
uduiitu wailldfo SgurenSumadanssunisyaiidugimunmsuduesss uasluddieyssauay
funthenudu q MiAeates lngldfutunuatvayuanmagaamnssdme Tasfidwneiiloan
Audvauuazaalsitiuey vesszuvgRamnssILITUluAME Lﬁaﬁmum%galﬁmﬁuﬁgﬁsw

¥
' ¥ ¥ o & v

Wy fuiedn dnesnuuuiderdn greded ielviinussleviniuasugiageasednindme oy

e

LLmﬁﬂﬁLﬂumiammmLﬁaﬂuqiﬁ%w%’u (Mark Tungate, 2008)

wgdinssugusinauwsu
Fashion Consumer Behavior




Trend book

Asaseviserunemsus Wurmansninisdnwegaasidaazlasuanuievlurainvaie

o

2113 Tnedaaduivininfnwadannuildsuntasainefaniay o AUMIFUNANITUEINAA

v
1Y)

Antudvitdinlafaladfuilaalutagu Welinssvasunasenuidudeyariunewuiliunie

' v
a =1 £%

A5ZLAANULUAYULUAINLNATULANIZT AU Lﬁaiﬁﬂﬂﬂﬁqiﬁﬁ] LAaERaINNITUAIUITOINNUHNULAY

AS9ETIANANN NN TFUNUAAALTINNYE TuauAnbADEg197IUY9T

a

1138314 Trend book azifinlugisifiounaiauvenny lagesAnsadeassfnud iy
UAAARNIBVENAlLIINTUNTY saniuy Aaly wazdinu 91U 18 AU LHBINTINTEANAINAR Uay
agunad 9 naease welikuladnladeyafimungan Nidwndsuversminuadly Trend book

U

Tnefansauiazlfafomaussuaniounts Tnenusivesdimssaunnudnasdosduinssdvina
Tunguiina¥aassd vietRsrfuusidy sunansiauy dnssans wisde wsewnnisalnisdsay Tng
Duiifvinwransauenueyliin evlsesiinansznudedddingay samdsnsudsnislusuian
sulnddl letoyaldgnimunifuiiioutes fazdetelifiuinanm uaziusenuuunaiin a¥rassd
senundugunmiiiedearsaiudilasiely 1ny Trend book Adaussnu it susiinase
qma’mnmt.w%luwhﬁgu wigiulusenamnssuiudy o Wueesdions Anmem vonsRnLR
neludneeg

Vv

i v v 13 )

wiseRuA ey amIuAuNGY

Tagiuilunasruamsuaundu vainraiensine wazanaussme logluunil asensaegne
aoUunausLul LWy 3 uwnas Usenaunie WGSN, Nellyrodi wagTrend Forum Biff & Bill
= & o s o U A vo o Y Y o w
FatwamTunensalunlduurduilasunssensulusedulan uagsedvuseing auddu
Tngvalumsidndsumasdeyamsudundusing q Ananudeiu Sududedimsadasaudn waed
AUsnssed lunsdiluidn dnfinw) anunseadnsaundniiunisaaududain viensduynna
Mluanaddsumasdayawuilduuniuanaatuniini@eauniinly wu Thailand Creative &

o

Design Center (TCDC) unasduAuvayamsuaundulasisieasidyn fail

v
" @

WGSN (Worth Global Style Network) nefislag Julian uaz Mark Worth iussansszaulan

uin1sAuddeyai@anagns n1saranisaluudlduunduy (Fashion Trend) Hrudenainvany

U

Inglamzdosoulauiidrfandudlenilan lnstdiaveiFosniazdniinsendeyaguilnaunduuas

wwildunisesnwuuludnuwardeyadiniunefeamisainluldlaass siufstoyauszdnsan

Y
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vaandndunndanuuwiug lungsiauszianlaadladuazfuan esdng WGSN fgedeaunagi
g1 Tugugdliuinisgudeyatuiilunivinisdeyamlan Fetoyaaunsaninnisaiualiy

nsnann wazndnduaaingea 5 U wazannsavinn sinsigiiianuniduaaamimaninlase

v
(YY)

324041 (Sithouettes), 3z (Materials) , uazngud (Color) Maniziarzasd@miunaiann 35Uty

Ineniaueteyaluguuuuviesaynesulat(library) , nmundu (Catwalks) MsweduAuazimsaly?d

v
o o 1 (%

lan (Global retail streets and tradeshow) 8nnsdesiudlgiaTesiieduAudmiugsiasenuuy

laflaled waznisnnuseniely WWugunsalitieiaundusi
WGSN Slddnanulvgjegluasuneu flawwgeseyi Taeasn Uria lau gaene laien
aoauauadd wazunsielan uagdnvaneidiosddumundy Wedidayainans anuadeulmves

dapn unanL 3T MIATIE A 9 SwBRaTInvedAuIINTdlan Kuneguteyaseulall

wgsn.com

Focus on hues with restorative and
nurturing properties

Why are they key? Use warm and cool tones together to
create a refreshing and restorative palette. Combine Apricot

Crush and Mellow Peach with Fresh Mint and Sage Leaf for an
off-kilter mix of warmth and freshness.

How to use them: this versatile palette will work well for all »
industries. Play with glossy, metallic or matte finishes to

enliven the palette, and work ino transseasonal prints and
colour-blocked designs.

o=

|y 2 4
[

—
!

A 6.1 FpgauIl iGN WGSN

A°022-81-13, B 024-65-27, C- 074-80-06, D! 072-45-06

antone:
A°14-1219 TOX. B 15-1247 TOX, € 14-4807 TCX. Dt 18-5611 TOX

a1 - WGSN.com

v

ATl 6.1 N1 Inguteya wesn.com u amiildiausmsudd dwsugaruna

o

y
v
U5zl 2022 lngeiuetiaygnd wagseaud

1Y NILUATDILFINTY WAZNITHAIULN
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Nelly Rodi 5usuannludl 1973 Nelly Rodi Iédnlusiuvheufumizenusimuamsudves
Fguranaay douareonndauitieslud 1985 an1tu Nelly Rodi Wugideasafunisainnisal
warnenTalnsUAd IS UanamnITuaeassa lnediddnaululisa deesn waglafed v
anturhauufususuding 1 Tugnamnssa eatumungns sy Anueu ewns uas
vosnnusiathy Ineiausteyauuliuuwduietaslvgsiatilegealie wavaiassdgeuinn Tng
Nelly Rodi $2uflefugnéniitedmuanagnsmansvosuusud wagvinlfgsiaiduditeusnndu 3ni
UFuugeuseansnmuesguuuugsia an1du Nelly Rodi diaueuuivamsvinausiniulaeldnig
Anszinunltunduiagtuiiieairdderimi 360° amnguitmung Wielvaenndesiunagmsi
a319assAvotuAazusUA lAen1sAnYINISAaIndzinungAnssuduslnauasnainves

Yo o v a

MAgRAIMNTIHAT1INETIARN 9 Weatuayugisnadadulalunisiauinagnsmsindmieuay
msfuan wenanillunngania ddnnuesnuuulzndaviiadeimnsus (Trend book) Nanunsaasing
ussdumalalunuiivassassanasfiuiauinaniusiveaazuien eladreaiantulng 9 lu

uiagganNa

[CAPSULE 2

CLASSIC CODES
CLASSITU

il 6.2 hognauunliuuiduain Nelly Rodi

flan - Nellyrodi.com
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Trend Forum Biff & Bill (Bangkok International Fashion Fair & Bangkok International
Leather Fair) Tnensuatiasunisénseninauszma diauefanssunisdndnssanisuuslduwndy
(Trend Forum) lusuuansdudn BIFF & BIL 2015 w¥eusuduan 1383 Color and Fashion Trend
2015/16 Wletmundnennuaziiindaanuauisavesuszneunisinglunsudetuiunain
FaUseing MmensenseRun1sesniuuduminsaiuanuden1svesiuilng wazasnsuiuwuilly
widilan wesifiunnuamsalunisdnduduiduguuunlvl 4 aenndasfunnudonisvestde
meldwada "Spirit of Thailand* Spring/Summer 2016 léinauawmsudunduidy 4 gﬂLLUUé’qﬁ

Gender Futurism, Indochina, SnookSnan &g Tropical Artisan

Snook
Indochine | Snan

Tropical | Gender
Artisan | Futurism

AT 6.3 wwIltuundy Trend Forum Biff & Bill

i1 Trend Forum “Spirit of Thailand” Spring/Summer (2016)

Toyadndennunasfoyauuilduurdudiwiv Wuiegwewvaoyadodioliuaziluf
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mMsisssinulduundussunuiledlealnd (Socio-style mapping)
a ¢ o o v o PN s . . = =

nsiATzALulduundusie unudsledloalng (Socio-style mapping) 31nN15ANEILS B
nsdanguiusiaamuwuAnnndukuuTumundy ladinsimeuiledlealnd (Socio style) 1l
lun1sdanguundu ngldvinnisiannuduiusvessiuuuundulageidogiuvesunouuifn
PrauazaNuINtesnwndulaeusasUla dail

- UNY X YUNDIAINBAN dou1An (Retrospective to Future perspective) adANgUFULUY
RN GG NI ki

- unu y JUsuureurdudady dos Beudie d lwez uinue (Minimal to Maximal)

Maximal

Fashion Style 1 Fashion Style 2

Past Future

Fashion Style3 Fashion Style 4

Minimal

A

A9 6.4 Msld Socio-styles system LiainuaLWIl LT

s

i« 255 niwdednyde

ngufledlealnd(Socio-style) Tunumlunsteduunnguamiuwuy ldegradugusssu
Tnsianemnldsufumsusundy Tnendnnisianaiduiugulunsiinsegiduannsaden
wunlufuiifinruuiuduasgniesdiunduitmansduilan iesanuseneutunniadade
melunasneuen wuriAued satey wazmsiinuiugin lnemslnsieiannisdrsianginssy
fuslaaludsdnive snnndnsAnwinginssuduiloauuiiugiuia W dellédeyaiiianny
nauanBaty Vilmdnlannudosms wke wasiimslidinvesnguiuslnaosnednda

Tnsn1sinsieissunuialedlealad (Socio style mapping) a¢a1X150IUNGUATNAULUY
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f157199 6.1 ANTILARIPIBLIINITIATIETNTUARNTUINANUFUNUSIALINY 3 (Wadh NuRaduda

Future — Maximal

anudinsest

wualddy

WGSN

194708 TG

stylesight | Stylesight - Visceral

184537 TCX o e ¢

Biff & Bill

- ax a I3 s o 9 Py s 1Y)
A9 6.1 ANTIUAAIITANT AATILHNTUALATUINN 3 @01UU INDNR1BIAUTLNBULNTU
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YANNITNITNTEINYAINIIUTANTTU
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NANNIINIINTTAUAINUIANTTU Nau1585UIeMTUSIAAdUMAINITUR Wgulasadl

Dif fusion of I[nnovations Model

Everett Rogers. 1962

Late Majority
34%

Early Majority
34%

Early Adopters
13.5% Laggards

Innovators 16%

25%

AN 6.5 MANNITNNTATTINEHIWNIUIANTTY

ﬁm : Everett Rogers, 2003

nnvilsda Diffusion of Innovations (Everett Rogers, 2003) laaSunenisuusaueanidu 5

[

nau Feduiusiunissuiuazusinndudaumsud lnsuvsngudusinedu 5 4u dil

nnuinnssu (Innovators) iunguaufiassassaddlu

—_

o

"asfy (Early Adopters) nguaufiveuaadldadlu o

(3

o

wadly (Early Majority) nuaungulvgnseliauniadivsnou Aegly

 eXp eXNp e

o

muadle (Late Majority) nauaungulveifiselimiulaun o waziiuindudnduiifeuwds senld

AN
e

€

2
Lo

5. fanadle (Laggards) nquiivgselvinquanlisulUldveslmidu q udrregionveununld

AT 6.5 ansaesuiedt dneenwuuwiduiedudynidnuinnssu (Innovators) N3
Suvhmseaauidumssunnguiiiady (Early Adopters) fou MUMENNISNISNTEANLAING
winnssu mnlsgndnguilan faudasidniules uifduliifiidvinasednuvionun wsizaungy
Tazdnuniludvaaesuazdsialudauslnangulvivdendu friuads (Early Majority) Aenaidu

=3 yaa Y v v Y LY . . 1= v ) 1 % 1
wiuauldAsulitne dudenuade (Late Majority) waiuauldieeiliosnrganseuasieununly lny

aownguilazduaudiulngfiadsilslitugsiounduls

wgdnssugusinauwsu
Fashion Consumer Behavior




aglapnudrfgySounsudundu

v
U u W ¢

nsfnwFeamsusunduty diudiunginssuduilaaundusgrauenlsioon Tnefuslaash
fanumaniuazdesnstedudiinsatumsusludiaaty 1 aghaue dnsenuuuiniuazdesdu
A wazAnwmsudarmiheeaies 6 Weuds 1 T ileflazndnnanuaiisassdgnainnuginand
noulangAufeiNIsT09gnAl lnensAnyunsud Junrdedrsdmainvate dnesnwuuaisiden
anduifimnuundedegs thieyauriinneziouiiioy sUuuutormunveansud Woftagldinsud
Tmsnzaumungutaneguslnaundusely

nsAnwdayamsuaLny desinsAnwilIsuiiguinasdeyavaganidy iemdeasy

] |

Y v { ° o a o & A | a a o w = =
VNUDLEIY LW Wﬁ]guqiﬂiﬂuﬂqﬁwwquamﬂm% NIDATAILFIUNTITIAAN a\'iﬁ']ﬂfgiuﬂ’ﬁLﬂﬁﬁlULWEJU

v

WsUALNGY azApsldmsuanneiinlsuuunudslsdloalna (Socio-style mapping) Weaiu wse
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aon'Us:nauuWis.'u (Elements of Fashion)

MnmsAnufisnvesnsusuldy uasiegsanituiieTeimsusluund 6 du ielsiin
penuUULIEY anunsaasiieAnuiiinssSeuiisudeyaluniseenuuy Weflezawnsatiaus
audnldnsdla musatouduilnalueuan Tuusagtasnanuiseuiouiu  fudearnmsfing
wisudunFuiie Aanssuniseenuuuudy theenuwuudendlandnms wasudnosusznauiiugiu
dnsumseenuuuundy Tasluunifasnanimdnesduszneulunsesnuuuunidy Lﬁaﬂﬁugm
amnadladesdu Saudun wagnslinuesddszneuunduesnsdnds ileflzanunsadenvdnnisly

Tlunsadiassd windugunduiineuland nguithwneduslnaseld

perUsENEULNTY (Elements of Fashion)

N =

93AUsENOUYDILNTY (Elements of Fashion) wislussdusznaundniiugiu 5 Jefe &,
Wern, Aduia (Color, Fabric and Texture) NMwlAT351917 (Silhouette, Shape, Form) dndau
uazaneLdu (Proportion and line) $1waztden (Details) waz areunan (Print) Inssivaziden

[

N

=D

¥ a v

Hon uwaghdueld (Color, Fabric and Texture)

—
o\l )}
—

a N & a a < & s Ao o & v aa
& (colon Aludsusnfsmeniu tussAausznaundifgylunisesnuuuidedt dA

©

o

U51n9N15alsssufiisanunsaneiiudsng q viliazaaan afaanuidniiunnsiaiu fddey

AN

Wudwsniafreanudserivlalifudnuiiiunsdiadnensuainiuidneis o legresimsinis
aarusznavdy q ddsdnluegrdluniseenuuuidedn Wesnndidudwsniidauszueaiuuay

3091 Jemsifenlidlvigndeuvuigauiuyain NMamAzLAzaN LIRS

Annual colour

/524 and A/W 24125

M7 7.1 AMFREMIUAE ngTou 2024

a1 - WGSN.com
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Apricot Crush

Colour of the Year 2024
024-89:21 15-1247 TCX

Apricot Crush is a refreshing, energetic and rejuvenating orange that will appeal to
consumer sentiments in 2024, which we predict will swing from ‘future shock’
(disorientation as a result of rapid change) to a search for guwe, As we grapple with a
range of emotions and feclings of uneasiness about the future, warm and restorative

colours such as this will be enticing,

We have been tracking the emergenee of arange as a recharging bright in the wellness
sector, where it is being used as an inclusive, youthful aliernative to pastels. Nourishing
the mind and body will remain a top priority for consumers, and unexpected, all-
encompassing colours such as Apricot Crush will play into this. This colour calls to
mind the nutritional properties of vitamin- and antioxidant-rich aranges and apricots.
The kernels of apricots are also used as a skincare ingredient, and as a bio-composite
material by the agricultural industry. Within some cultural traditions, this colour
symbalises the beauty of nature, and in particular the orange of clouds at sunset.

Aftera period of grief and turmafl, Apricot Crush acts as a necessary pick-me-up,
cheerful enough to face the future with hope and positisity.

Colour evolution

TN ..

Peachy Faded Citrus Papays Smoothie Apricot Crush
AW 2U22 Afw 22123 §/523 AJW 23/24 and /S 24

) Y ' o
NINN 7.2 MNEIBYIUNTUAT

ﬁm : WGSN.com

Tracking orange

Fit for A/W 23/24, Apricot Ci igns with
mood-enhancing and restorative colours that fesl
nourishing for the body and mind.

We forecast Apricol Crush as a key colour for AZW 2/2¢ and
specified its regional importance to the European market. By
2024, we expect this colour will have a broader global impact
and resanate across multiple product categories.
Orange is gaining popularity thanks 1o its gender-inclusive and
transseasonal appeal. Since October 2021, WGSN Sacial Media
Data indicates that Apricot Crush has been in continuous
with innovators in November 2021 and retailers
22 (15% penetration).
In the recent S/S22 and A/W 22123 catwalk shows, oran;
ane of the top five colours that rose the most Yot (+34% for §/S
22, and +55% for A/W 22/23), however it made up just 1% of the
overall colour mix, highlighting that it is a colour to test and
build up.

= Y 1 o
NN 7.3 MNEIBYIUNTUAT

fan - WGSN.com

a o o

anudifeaiuiiled (Fabric) uwagRadua (Texture) dhosnuuuunduazdeudugimunis

Y
wuu siled wazdanmnues asufedndussdedianudilaneriuideduaziodudaduedad log

raSuedavanANUnla Seatlern wWuly waziidudanmalull
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baw (Fabric)
X v a wa v | A Al v v a Y a
weakinnauaudivendulowsazvlinildlunismedn wazlaseainisvelinaliiin
Werkananwasng 9 fuld dregiagu
fanedn (Plain weave) Wuanefiugiu tnglassadedmeiiiinannistaturesdunasidudu

v o o g va & v aa I3 =
mu“UﬂﬂuLUuigiJmﬂ Vl'ﬂﬁLﬂﬂN‘UNTV]LﬁEJ‘ULLa%LL‘UQLLiQW?!ﬂ

A vy

Batiste - Cambric Calico Canvas

Chambray Gauze Muslin
a Y ' Y a a2 v o .
AINN 7.4 ANEIBYNEITUAANG 9 MTUBNa189n (Plain weave)

n: adgdys WSnesana, 2564

. = ~ v v d' o X & Y
aneae (Twill weave) Wuaeveiillasiadimues Tnensaesdumdoniuiuluduwuivendums

PIDLEUEU

Herringbone Houndstooth Serge
Al 7.5 nniegninuiining q aneaes (Twill weave)

un: adgdys WSnesana, 2564
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AN 7.6 NNAIREEINIA

ﬁlﬂ vouge.com

a

INAMNA 7.6 MNAIBEHININ (Tweed) IRANWAIVDILUTUA YWUA (Chaneal) H1nInd
Fawinswazgniiuiasiassnanuvesusunegimailiowsiisingiluaiusnlul o

o
o o

1924 ag Gabrielle Chanel \Juauusnileanuuuyansalasldiniioveruvesaionuaud 8nm

Lo

Yy aa

Yndadugadiass (Sport wear) 8nde isereunisindeulnifiazainaaeuaal Judenldinnd

= o W v e & 2 a ! & v v Y oA vy
ﬂ?qﬂﬂﬂﬂquﬂqﬁﬁUﬂqimﬂLSULﬂaLLQﬂLﬂWLLa%‘Q@Eﬂ%WQLLG]‘VI?]’J?TU 1950 Wuauu ﬁ]uﬂﬁlﬂquuwmmlﬂ

anisendnYeniled dyuua

wule (Fibers)

pudemndndulonneds Yaauieansla q veiliaansssurfuazuyudadiaduid
Snsrdauszrinarmenwoduiiugudnariifurieinnmit 100 aunsdusuiduild uazdos
\dussdusznouiiidniianvesdit ldaunsausngosluidenaledn ielvarusndenldlsedia
wanzay Asfitneenuuudndudesiasdemnnlunieisveuteinffe arwdideatuduly Tnedu
Towdsoanilu 2 Ussamlng) 9 Ao dulesssund waviduloUssivg
whilesssuud (Natural fibers)
- wduledy 1w fhe §u e Unu u g
- ulednd wu vudad (Wool) Tuw (Sitk) wt (Hair)
- U3 1w uslediu (Asbestos)
wuleUsefwg (Man-made fibers)
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- UsAugannsssuani 1wu 1seeu osdinn lnsesding
- dulpdunsngt 1wy loailud Indwawes Wwaesde luasy

1 @ 1 1% a s
- wstagwan wu lave win wsdn sl

¥
A v

Tnensidentinulselevildaneinneiy wu fnvudnlaglddmsudeniusenn 18w (coat)

' v
= o

aw (suit) dwsuganun ddheazlddmiududedinfiumdnun ssuieeneldd mansdmiugg

Fou fleduasgvndanudanegy wangdmsurynfunyneeninginiy (Active wear)

Chreutar, uniform in Palygoral lumen Oval ta round, Flat, oval. lumen,
diametar overlapping convolutions
soales
MNylar, Polyestar, Flax Wiool Cottan
Lyorel
Lima bean, Lima bean Trignguiar, Tritchal Lobular, lengthwise
smaoth serrated FonCed edges siriations
Auril™ rayan Sitk Antron™ riyton Acetate
e
—_— ——
- (= =< (3
oo
Dog-bone Flat. broad Star or concertina Colkapsed lube, Square with volds
hioliow center
Acrylic, Spandex Acetale

Anso VT aylon

= 5y ' DY P a
ANN 7.7 ﬂ’]‘WG]’J?JEJNE‘UWu’]G]WU’JNLﬁUSLEJ‘UU(ﬂWN i

an: guéinaluladlansuas Jaqumand, 2561

NAdUNE (Texture)

Aaanguandivenduly viewdudie Tusgiunsruiuniman fdnssuislunisuda
wanuaneds W N3t Msve Ns8a nswedeu illilassadwesiiud wasinindudaidaany
wnsnsfusaniy Mduda Afdnvaswandieiu a%f'mﬂ’gfmiﬁﬂﬁlmﬂamﬁu utlagndnannidulesiin
Weatufinny nMsesnwuuiaduiaiunnsne aunsaldadesndnvalveawusunaudiunduls Ju

1 a
BYNAN
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F0819N TN URILUN A1 90RANWAIAUAT KUTUA Levi’s

amdl 7.8 wusus Levi's 19 Laser adeifuiinuuniansdiud
flan - gz.com
AW 7.8 wusus Levi's 9 Laser a$aitufiauunansdud ma Levi’s fllusianden
Project F.L.X. (Future Led Execution) lngldwmalulagainaeuiianes wavuasawes Tun1suwan
mansBudlusziugranvnssusionun wagsathlihmelul 2020 aglfinaluladivaunuussny

Y9N

Energised fleece

‘The concept: the fleece gets an update, moving away from
traditional outdoors style and into a nostalgic, energised
aesthetic. §/S weights are realised with high/low densities, while
textures and aesthetic prints bring a sense of fun and
youthfulness to this textile.

How te implement: jacquard Kknit patterns ereate visual interest
and contribute to creative designs, especially when using
contrasting colours.

Construction: {or a strong knit structure, look to rochelle knits
in natural blends for reduced impact on the ocean. For cut-and-
sew options, bring together different densities, focusing on low-
density and open structures in high-sweat areas, Leftover scraps

will also continue to trend in the reuse market.

Relevant for: lifestyle, all-day active, recovery

ol Va S ot | ¢
Al 7.9 nwdegneiinduil@ (Texture) dnualzsng 9

‘17‘im : WGSN.com

AT 7.9 2wan WGSN.com dnauamsusinduneiiumsianuialudnuuzag 9 wu

o o

Wi igvdyundmsunseawsisnglugavun U 2022
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2. AMIATITNT JUII9 JUNSE (Silhouette, Shape, and Form)

Silhouette A1i1 Fgien nuneis Mnlasssian amuvushiiu AliflansaziBenaelu B
Thswiuusisuinddassuvesdediidsalany f1in sithouette fil Audisanusianiszil 18 T
Faaun fndunmlassinaiudaded (portrait) neuimungammidusuag ingdu 4 Tasssneiiugu
youdernuuineviesuilasmuveadeiniussduszneuiiinuendiu seaind

Tnemnamilasadanazinisndonluguuuusiie 4 1wy vsae witnmee gnuns wedda
Husmeildizonlasehasnnsguilifuiily wesaunsadnlaldlnegainovesgunsaiulag
giliaulaseaziBendy 9 nsesnuuulasesiauniarsiansanswiunalsesdusenovenit wu
N1988NUUY JULUY dndru waganuauga ezduaiulidaulded vianidosfiarsandiudy
Malun1seeNLUU fe dndiunazaeidu

Zeshu Takamura a3U flugnilassstasndesiudmivtineonuuudeiniiassly 18 unss

AINTNFIDEN

SILLILLL

HiAn

mwm 7.10 mamqmw‘lmmam (S|lhouette)

Al

‘ﬁm . Zeshu Takamura, 2012

gy

Shapes fie 3U319 WuiiugiuesAuszneulunsesnuuu JUs1 NnaNauazidy Nlidnvaus

' o

W 2 R suseasimihiudsiuiisasiueseenunainiiunds fMeduseugy suseannsaduldi

JUTNNTITUVIR Y38LaU1An
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Form Ao gunse fidnwasidu 3 88 Yseneudeninunine 17 uwazae awnsadulevs
JUNTIBTINVIF MARANN1TTFaHURN N13Tuad visesunsiseivg 9nmsasheasse

WINILATU gﬂmmmmﬁm

N : Stylerave.com

INANA 7.11 dreegenisiddigien TunsaseassAdndnualueawusud Thom Browne 910

HANUTNDBNLUUYIIBWIEU Thom Browne aswassadaion luuuinilaass (Surealism)

Al 7.12 fMsgranwaunidulans (Silhouette, Shape, Form)

A - www lifestyleasia.com
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NNl 7.12 fegrsmslidgion Tumsassassdsndnuaiveauusudlnen(Poem)
waulnetinesnuuuundulne aiou viua 1033 Aluweiuaziivesnusudlnen 19giensunss
wiinmse lunsairsdndnvalveauusud Tautiuiidineriidnnen ieuansauidugmds

nsldggienluguuuusiig 9 Lﬁamauaumgﬂiwmwﬁmﬂd anunsadeansinueisual
anuEniiunnssiululunsesnuuuuridunsatandu Taefimsdnwuieafunguiyadnniwnia

1
v

JUT19vesyARa (Types Personality Theory) Ing (William H. Sheldon, 1940) auteyansil

NI UATNANAULUIANARYDUYAAY ( Sheldon’s Theory )

William H. Sheldon, (1940) tihininenuasunmdynmomsiu IanwauniiEes dnwes
AUEUTUSYeY IAseTveuyed Aunsuanseanayadnamludnuaesig 4 Iaeg Sheldon 1¢i
Audeyalaemaihnwesauldsuumnuvhnisieszs dnuurlasen maiadnudnuuems
o1sunivesmuEty Tauutastssaniidnunnduedils lnedathiludesyadnninesyana

NufuARNAINENILLIANLARTBYARY (Sheldon’s Theory) liudsyndnameenidu 3

UseLnnaatl

1. NguNIlATIEINUUY Ectomorph AUNGNTEiUIIMENES 1DV KIUVIETT NTIANTIE

gegn Aunguiazidudiuwiliy Nedyednamitsania Cerebrotonia Aaiduauliveurindsnu

o L4

Youagnuams ensualgeuln Ianueieanisensunl wazveumsdulay lnganie Wonounday

'
S o a

fulgmuaranildnuaryainamdseinani azliveuiseniesanuaulaaingau

! A v a o L4 ¥ e ¥
2. nguifilaseainanuy Endomorph ueussiaviidnwaziian §u flasasnnay veu
aunauIusIse 38U Insshemens vareersual viulssnnt axfiyadnamussinniGend
Viscerotonia nanafie Wugiiyadnnmusznninanuazanauis veudaay yeuierlst q Ydes

p15ualaNaUTe PInliisuTiseu WuaAuNewAnISAUAALNIALSIEY

@

3. nauAifilassEi1auuy Mesomorph nauiiduuszunniuilnd dnnagysde dssneausiu

ad191u Yeufinn nzdunsziag AdewAad Jedly ndulleauysel sunmedinludmenduile Ondu

£ @

wlauss wouldias wiemuin dypdnainuszunn Somatotonia Aaiduwininmssagdnagsde

U o

YDULALY LAZADULIIILNNISNT YOULAAIBIUND

NnnguyAInNNINgUTTeIyanaaunsaesuglaimMsdBgeniivangauiuzuing

vouaula anunsadearsinueisualselnuiiiu Snvisdsasiinaseyrdnamaesfuilaauniduldsiie

v W a

aviunsidenld Fqievluniseenuuuundu Jllanuddgyiunginssuiuslnnegamvanitedile
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3. @nauuazaneidu (Proportion and line)

dndruuazaeidu (Proportion and line) Asnsuusiuinislu Tasesnametduaodlass
& I3 | A a v o o & v E AT & A
\Eoeaniudiu Magrtesiuanuduiusvesselovildansvosdon1uy o wWulde - nsyluss wie
do - nang vibiAnaNudlalugusegunss dadi waranuduen vasaiATasusnety 9
fidananaadsy warnsalnld dnansiaen i@ uuLLUUERe8 9T USEANS AN @11150839mLe YU

ibvigeuldguen visegeulanunindieged 7.13

RN _—

AN 7.13 degedndiulazanaldu (Proportion and line)

7N : Stylerave.com

F-

NN 7.14 Fapgeans ianeEy

17im :Y3.com
AN 7.14 wusus Y-3 18 Yohji Yamamoto Tfiduvunu 3 du sududndnwalnanuves

WUSUATBIWNAWT Adidas Ynneanuuuaivassagdndnualluddwivaumnguiderundy
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4. 5198190 (Details)

= A A a o | | a v a o6
319a%L0un (Details) ﬂamummLLN%%‘U’JSNLMNWLﬂﬂmmamuﬁiﬂumuaamwu Iﬂﬁ]

(Y a < v 1
A13150 WUSANYAEYRITURLLBEnBaN Y 2 EULL‘U‘UI@ILLﬂ

1. swazdsaiioUselowildasy (Functional detaill) winedessazideandndudanisly

M WY aUlED NIERu SI9u 619 9 AanndieEen 7.14

A 7.15 Sazdeaiieysslondldaes (Functional detail)

N : Stylerave.com

2. s1waztdunnnues (Decoration detail) nunedesneaziduaiusaasuiiaanuanudundn

= =2

Inglildrdefiauszlovildany degradu mudnanuss nsiinszute nsAaluguwuusne q n1s

ANLALALLANINLUUTATE S I NBLNAMAIANNNN Wags1A AT UEeH Fan1seenuuunnusaly

v '
o £ [ £ =

& 1% ~ 1% % Y oA
NETU ﬂﬁ]ﬂ‘lmwlua‘ljua\‘il,‘mmLﬂEJ’J“UEN ANATNHIDY NN 7.16

Y

29 7.16 faeg1esieazideannuas (Decoration detail)

PN : Stylerave.com.
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Nl 7.16 sUnuuutnanuaudedntugs (Haute Couture) iWunsunaueideriundily

14 < v
AUANUUTURRN

5. agRUNEN (Print)

v
a

awaeuilo aunsoassassdlivatedslidnesdu msaniu nisviuden nslignnas

o

n5ldiien wsen1sRuwUUAIRea N1seenwuvatsfuitdulnaiinazyiduatedinseiusn

)

[

sefidnuwazduiiu erwediesiu nsadnassdanefinidisdudiuanulaney wavyan1vesiug

Indlaaenunu

AN 7.17 AnFRagaainatgiuw

17'im : WGSN.com

Mood

As an antidote to dopamine dressing, expect the mood to
mellow for S/S 23, as consumers pricritise timeless looks
for a forever wardrobe.

Why? As holidays and getaways resume but budgets remain
tight, we'll see a demand for simple, thoughtful prints that can
stand the test of time. Forget brash tropics and statement prints,
as brands adopt a minimalist approach for high summer. Expect
calming organic patterns and sustainable pieces to come to the
fore to reflect consumers' new connection with nature.

How? As minimalism meets craft, choose uptrending
#Watercolour techniques to soften everything from animal skins
't just for autumn, but summer

to florals. #NaturesTe:

rang Opt for organic markings in #DustedPastels and
apply to bar looks; think adjustable dresses and

ﬁaﬂ - WGSN.com

wgdnssugusinauwsu
Fashion Consumer Behavior




AT 7.19 ANFIDENAINALRUN LUTUR Versace

ﬁlﬂ s vouge.com

NN 7.19 NAUNITBBNUUUTBUTUA Versace ngldatnaneiiuniniunandauzluen

Ulsn (Baroque) @5 19dndnuvalnmdeuusug uitheenwuuazldldidudfnfuanaraduauusn

wiannsmhanangngaasivanldedsaliedunseenuuunanenealandy AwaunsnasnIm

Fbitugndn Weiuanednuazl szdnlaldvuiindududiunanuusud Versace

1519 7.1 a91eagUesAUsEnauwngy (Elements of Fashion)

29AUsENaULNYY

SVEIE

# \dles hduda
(Color, Fabric and

Texture)

aduunngmsainissssunananueaingdeng q Wngliemnuidniunneds

i inNanINANUdLYRILaTINNTENUULIRg Laas B uNT UG

U

anean Wudwsniadanudseivlaliiuinuiiuiazassensualauidn

A 9 leegeminiinitesrusyneudu 9

1591901 JUTN
JUn34 (Silhouette,

Shape, and Form)

Silhouette Ao AMmlATe319L1 nmwuumiiu Aldflaeasdannielu Gl
wiuuasUsalaesmesdiisdauleeg [ulasesituguvesdediuy
! = ! A 3 = <
UMenseFUNlneTINvenFeN L TR TENOULSNTLILD NI

Shape fie JU34 2 §

Form fa gUnss 3 &I

Fodrunavaneidy

(Proportion and line)

dadufemsuusiiuiimedulasnmswlsdiuveadornvseiniosuaameidu
duq auauduiusuesnsTdnunustuFunction) vauder
dududenldvunuinumis  WiAngusne nlussasiBeauuiideuas

wWuduneluraadein
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29AUsENaULNTY fey
uazlden Larms dududufiagsdudduliinnuanysallusnueenwuy uwiadu 2
TGN et NVeY S198LDR D
(Details and 1. sneaziduniaselevultans (Functional detail)
Manipulation) 2. nvazdeannuis (Decoration detail)
a ¢ A & . P a A v
AnagRUN anAERUN (Print) Ao wiusinguurumi
. v 3 a 57 ¥ aal I @, = o
(Print) I1anUnsaaseassAannaefusiin levateislainasdu msansu msvh
uffen N13ldgnnda visemsiiuiuuudnea nseenwuumeiuviiidulvey
o < 3 oA
fnazlluaneduazraiios

v A

agulanudAgyesaAusEnaULN Y

v

' v

Wamminandrerudundnnisiiugrundndusgrsdsdimiuniseaniuuindunsaiandu

o w o

wazdudsddiithoonuuudesisddumsiilvldvsznovlunmsesnuuuided Wolinasunis
sonuuuiiauanysal uenimileanesduszneuuduiinansnuduiteneulandluGesmsesnuuy
widu msldesdusznoumauduonadshifisawe Tnstneonuuuasdeddidoyatin wasndnns
3 9 PnuIlTkdu e eisdiefisvannsaneulandniseenuuununseuaienlugisam
th 9 meulandanudoansvosiuslnnunduld
seAvsznauwiduithundunaeilulinngiunifuundulsenauie

1. 8 \ilafh induia (Color, Fabric and Texture)

2. 159919191 §U374 3UN4 (Silhouette, Shape, and Form)

3. dnauuazaneidu (Proportion and line)

4. 598881989 Lazn13USuLes (Details and Manipulation)

5. aamangfius (Print)

asAUsznouuNty Wuiugruluniseanuuundndusiundy Fudundsludrunaunig

MseaAwNgy duaznailuunssly
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v
W

V& ynn 8 '
nOuNdduUs:aunivnNIsaana

(Marketlng |V|IX)




nquidaiduus:aunivaisaana (Marketing Mix)

= ‘:4' 1Y 1Y I3 < - - a o ¢ LS I
nnsfnyifgiunanesdusznausnguluuny 7 wenseonuuundndueiundy udu
Wiganilate Tunguddiudszauniinisnaiawndy lneluunilisuainesuieds nqufdiudsyay

N13Ma1M Marketing Mix 4Ps lainanaiada lag (McCarthy, E.J., 1960) Gulunguiiugiudmiv

o v 6w

nsafwunfangiunsinsnaniala iduiusiunginssuguilaa IngluuniazeSulese
ganANNOWidmUTEAUNIINAIA 4Ps darmUszaunsnaIaundy 7Ps ielviaunsainluussendld

funguidmnneguilaaundussluls Inednsiiawewaiansiinseinsduaundusie SWOT

v '
o [ a

analysis 8nnaiideyaiiedfivduusvaunenisaainanuuifalyg dsazeSuessluil

NaufdnlsTaumen1snanunty (Marketing Mix 4Ps)
nauazdnis ngufdiulsvaun1aniseainundu dannisazdeadilate wunAndiulseay

9N13Ra1n 4Ps Aeu wiailuwwinia wazasisenudilaiugiu wannged] wasnisiilldludusely

WIRRAIUUSEANNINAIA 4Ps
WUIARAILUTEAUNIINITAAIA 4Ps  Marketing Mix 4Ps Tag E. Jerome McCarthy, (1960)
neds AMwdsnaniseatafimuaulageusenldsiuiu Weaustanuianalauinguidmane lag

sviasesdiomunisaaraundudinsedungiinssunsdevesiuslan 4 fu Ussnousmenail

[y} '4

1. windioet (Product) vianedia dsilauev1elaggsialiloqausInuABIN1TVBIRNAT LTS

Y =Y < ¢ & 1 o =

wolandnsdngiorvvelidiny vselulidnuilandndusiidudiudAyNanvesdindseaun1anisnain

Usenausme Aufn UIN1S anufiesdnisvseunaa nandueidesiiossauselevl (Utility) flyann
a Y <

(Values) Tusnem1vesgnAn (Product Component) v3ausindnsdnsiaziduesAusenoudufedludi

o w A

Useanvean1snaInnau wildumdAnyniisieavideoanagiesiansandnuinuie fell wuau

MANNA18YDIHANTU (Produce Variety) Tons1duf1uaindndagt (Brand Name) Aaun1nvas

nanA9 (Quality) N135UsEAUNARAUN (Warranties) uazn155UAUNGASUN (Returns)
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2. 5971 (Price) manefia AuAmandneiluzuvesiitu sinludunuuesuiine duslnaay

v
7

Wisufieuszninemae (Value) ndndasidnyanigeninsiaianiazdindulade fugfvunnagns

U q

[ ¢ v

AusIan Aesndafaniseensuvesgnalugad1veindndngiingeininsavewandue duulay

Aldefinertesvemdndudinaoniunisudady wioyarvesduiiuaruinisnineenunduss

Ru N13AmunsIAn TAUEALADAINITNIN AuAUNUNITHER @anInnIskUedy Mlsiaianune

o
v o a £%

F1Avesauteiy flufansasfendennagnsiuunzaulunisinunsaduiuazuinig Ussiau

o

dAnRgdoinsufeIiusa lown siandumissylusenmsvsesaifisyy (List Price) 991t

duan (Discounts) s1A1MidusaulH (Allowances) 1A 17HF9Tz 8z TUNTTI52RU (Payment

Period) wazsnafideululnduide (Credit Terms)

3. A59Asmune (Place 3o Distribution) munes Tassad19vesgesn1sdslsznausae
a1y uazAanssu Miieindeudrenaniasiniouinsludinain anduiiindnfusieangnain
WhvineRe aandunain duienssuduionssufivaslunisnsyaredudn Ussnousae msuuds n1s
AdaAuAN uaznsiuSNmALAARSILaEMSIRT e Ussneudae 2 dausal

3.1 9991194N159AMUNY (Channel of Distribution)

3.2 NM3N32AAIEUAT (Physical Distribution)

4. nMsduasUNIImaIn (Promotion) \unsfnredeassevineg@euazuieiiieasrinua
LazNgAnIINNITe N1sindadaansevldniniiuvie Iddeuazinsasialunishinsedeoans
warnuateUszan nistluipiesdionisdearsifieadrsarufianeladensidusviovinismse

ANUAR visereyana laelitagsla (Persuade) WiAnAMUABINTINBIHOUAUNTITT (Remind) Tu

v
P=1

wanfuslasnininasiviwanonnudin arude uasnginssunsiedeeradonls ddl
4.1 mMslawad (Advertising)
4.2 msvelaglgniinauug (Personal Selling)
4.3 n13d9La@IuN135918 (Sales Promotion)

4.4 msivnaN1sUsEdUUS (Publicity and Public Relation)
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daulsvauneansmanauniy 7ps

ngufdmdszaumanisnaiaundugnitannuain gufidulszaumnanisnain 4ps 3a
ANuAaeAdiy tnglamzludiuves 4Ps Ae windua 5191 N15IATIMUIY wagnsduasIN1IRAIR
usiawdl duifisdy Mdunumedmyszaumsmsnaauidulasiamy e Besau ussyiud uay
sl TneszyluswasBoadeolull (iaw giirnssna, 2553)

1. nanfst (Product) manefs Asflausvisgluvugsianevaussnudniy ieaiy
FesmsuazanufianelavesfuilaaliiAnanuiisnsle Ussneusedaiidudalsvdodudalals 1wy
Us3ANeT & 31 Aunn p9Iedntael UIs wasdeldesuesiune

2. 5101 (Price) vanefa $1uauliu yar viedsdu q Allanusudusesirgluguuuuiumde
nswaniUdsuitelildudn St Tagenaisuiisuinquavesndnie fusiaiidessely deu

Y 1% =

FauladoauimsousnTiu 9

3. M3dndming (Place) vnefls Yesmadalsznouseantu uazfanssu lHifteindeude
wAnAusiLazUINsINesAmsludnann edwieludsdusing

4. psdaeunisnan (Promotion) Mangfi nsdeansymisnisnata lunisaiiaussgslals
fulaa iRnnudesmslusauduieusnis Ssanunsavildvans uuuuiuegfunguitmansuay
AnumIzan Usenaulusmenislawan (Advertising) nsliglagnsuszuduius (Publicity and
Public Relation) n1su18laeniing1u (Personal Selling) n15a9ta3un15v18 (Sales Promotion)
N199A1AN19RTa (Direct Marketing) lnsaziduindesilodeasifieainenszduanufianelasens
wAnfas U313 Awdn iesoynna TagliiegdlaliAnaudesnisdieiieuninunsadili
wanfuet Tnsmeinaeddvinadeauidnauideuasngfnssuiilelifnnstens

5. A (People) vanedla yaannsiildmiieideslunisueduamseliuinisivgnAmnavue

2

wuladeiidAglunmaiignAninanuiisnelauazdmadonsindulatodud nsldndnuywe

(YR

duiuslumsadeaussemalunisnsieduguilaa Wilafisnnudesns n1533le yadnan Aiey
viruaR awAnLiu Aude ArmAIvs wuungAnssuuazyszaumsaivesiuilae

6. UT3Qae! (Packing) el fiuvieniedaiivioviunaniauei iieussaimdndas Undes
dandndusiliogluanmanazaanlunsnnwiviewndeutie filiieadeuunnisuaslnaidu
Tiundnsiousi

7. M3 (Purple Cow) mungfis Usingnisallval q Tudiuanufnaieassa nsugin

P '
== ' P

Ny 9 AnutAumaula luaufsnisavdeanuleuuuinivie Jaintumaiilainisaia

nAnueitnidununy Flasunfoadunsiwdndusivieusnisifiodduiidusuunnnsgiuu
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Uszgndgdsuuuulual visldaiudnadreassalmiivelviinguuuunurauladu lag Purple Cow

= o A = Y a o8 vy o1 & @ °
MUY FUI TIHN9ANNEIUNA quﬁ'g']alJ'JQLUuﬂmausLﬁ] ALt JuUNUIIN

91n919dD Purple Cow: Transform Your Business by Being Remarkable (Seth Godin,
2004) p5une aanatagtudiulufegudanmanisin ilFaudvdeuimsiioonimiundne 4
vosRufifior veslymiFsammelulunamaudaudlally fedulugafifuilnafifadenunnigareu
Jaonhdalilaniu mdeutuhfsisiinesglugsiamnsaaiunrmanla wazueadiulsuslna

nagnsmamanaluganey AoumAutunisiiiudrieuinsfisssualalanduinn iesdd
nagndmslamanfaunsondndududlilaneuld wiugainmmaniindeniuaniidaudmie
U3nsudusn Fosassanulanudaususnidiu uazdesmssnguiihwneds

nMsna1aLuUHARsdunsaiaLAnliniannsasdumseAuanaia (Mass

[ v

market) lngaglingreuiduivseuinisiiennau inszdudwaiiifiogiunainudy vannis

U

Y

vostadiin Femavnaugnéniduduilnaseidliias mnduiaseidgniseuliveusyls ud
thluimuUsuugdudvdeusmsliiteiu nmsmainuuuiidisnduiongy ialforou (Early
Adopters) muvidnnsnisnszaedamauinnsy deldgninguiiun feudfasfisuoution uifidug
filiBvEnarodsnuunn mzaunguiindunsewuanduddwielusauilanngulvafimdediu ¢
viuasle (Early Majority) Aeweisuiuauldfiiuldthe musnsedmuadio (Late Majority) fweiiiu

o @M =P ] A v oo DY) a o Yy
auldlasilissnvannseua desnguilasduaudiulngfasemlsiitugsiaudula

ayuuIAnMInaawuUTIELg

1. a¥amnlanuiy Tindn st viousntstousiusniiu

2. afepnuwaneng Windadueinseuins Ineldniusainseduunnia (Mass market)
3. Mgnsadvsnalumailvinuyaisdumlulanisg

4. msdeasuuuvende vidondetinidrdeinlagndnmnnninislasanuuudad Wu

msnaanlttutios willusedninimgs
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fog1avsgsnaLndunldnIsnaInLuuTIEi Wwunsdauidulyiveawusunvged Innes 7

finagasanuiudy lnenmsiiaueduengluuulvg 9 adwanuaumaulaliguuwndulyd aude
AN suYsAN eenluddauminn

A1 8.1 Wil ‘Louis Vuitton Fall Winter 2022 Men’s Spin-Off Show’

fisn ggthailand.com

NN 8.1 kUTUANREE InRas (Louis Vuitton) Inuanuntulyd ‘Louis Vuitton Fall
Winter 2022 Men’s Spin-Off Show’ lngiiawsnasunIseeniuupsatanduanvined Virgil Abloh
& v o A < & . ° | Ve
Jugeanuuunan insanmluasusn a The Pinnacle lemouagnu lnutiausgaient uwung
Heshdaluinsdsnawridulve vhlidanssuansueinmndnsioueiang q eongananiaumyunn
HIUNY0IVNR 9 RelaiBieniiie A7 wazdeiun
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InseiodaszvdIuUTEaNNIINISRANAULNGY 678 SWOT Analysis
MMTIATITALUUER09 WuISnsAlesuaMudenunn d115UnN1TIATIEAaN I NLINA DUV
I3 ~ v P ' A o ' o I ' ad [
asdnsiiiemdeagulumusing q iieimundnagnslunsimuesdnssely Tnelunsdlil awnsald

SwOT Tumslinngvisuivdwdszaunenmsnaiaundy dmsuinsginuies viieuusudguisla

SWOT Analysis

W

Strengths Weaknesses

T

Opportunities Threats

A 8.2 SWOT Analysis

~ o

1 : 235 nindedeyde

MTUATIERANIZLINADN (SWOT Analysis)
S = Strengths: Yaudenzadeliuiay
W = Weaknesses: 3ngeuvastoideisou
O = Opportunities: Tenafiazauiiunshé

T = Threats: aUassadadninnialadenianaiunisaiiuauYeenng

'

MTAATIEREUUTZAUNINITRAIALNGY A28 SWOT Analysis linzdmiulalunmsiaszi

Y '

As1duAALTY Hiomyaudignseuvesndndngt lunsuddgmmiesnmseaia uagmuwimdlunis

Y

Wanduadielidfnguidvaneduslaalduniu lnsanunsnaaesinudiegnsiweluil
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08 NMINATIEREMUTEAUNNNTAAMUNTY 7Ps fae SWOT Analysis

M518uA1 Red Valentino

wl)

AN 8.3 NNFIRE19ARALAATY /s 2014 YBIRSIEUAT Red Valentino

ﬁm : Fulloftast.com

Red Valentino 1¥u Hi street brand gnanaldlasgudeiiuatomaundu uazdanusmaidie
aglunuiieaiu soduauiifanudiay viulan Sanuduauineiiy vedlanludnuuzilaifinginaei
wuuusy Taens1audn Red Valentino wanladdudiuiain a5 dudi Valentino dadunsndudn
imuAvesUsznasma erufungutimnelnd ifiorgtosas swats uazdiasstu uazdesan

Tanusadudeelauntunie
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MITNAN 8.1 MMINNTIATIEEILUTTAUNIINITHNAIA TPs VBInT1AUAAWYS Red Valentino

book ’HumaLiy
g vi3edang 9

WU TRSATTUNTU

Red Valentino yaud Jngau lantanns AMEANAIY
MInaA
Ludasios - duAnddledann | - @ufdud Sduyu | - asndund - Audngn
(Product) Usewnadnnd \Juil | nmswdngs sauvians | Feudes Sifuslan | sendeuuuuuiy
- ATIAUAIAIN gauTULATgNAN Yudaay 1Y UIUIN 599NN
UszimeBana Wwelle MaL389M3 - §uilnm vou
L v o 2 o v & a v A
derlduSaguans | eanuuu msdady dudfleanuuy
PonuuUULasNaRl | lAonIng HARIIN
sadseina guuuy | Wi TagRuuay ANUTENAINTE
a v 2 s ¢ = a
auidulisiues | agavden AMATNFANTY
UATYAAIADS
2.57m (Price) - e lidawasie | - 31189 @y - 1AAUALAR - ATAUM ALY
- 1Alungu Anuaan1siuslae | uslnaymilne) PNUVTUAAUA | 59110107
i 1 s ' A o~ o & o § VY o
Alandlues (B+) [OYRERIH WaWeudusuuuy | Fuas vhliguslon
& a ¥V &) a v = a v v a U U
wuswd Aufsage | Wududmaden | dumlndiAeariu gauiuldlay
9,000-75,000 U | dwsuiiselega ANUNTONDUAUDY
naumanelu
AaUsEne
dou o \ a4 Sy o i ' S e v
3aadadmiig | - Sundusn Sludssivalveded | - gaviweglugy | - luusudduen
(Place) MIAIYUANUAS antlovag 33Ma Juslan AUAIUIA
- 5wty Silviensnuny | - duledidunimn Wniieazan SRl
Wsassnauitul | AouwUd danquaandudndu | - anAdnhiising
ludsgilveuaz | daeduduuuae | ana Queead
psdszimamlan | Fu 29%9 9 el
a § o [ <
-fduled dwsu | i
g du UadAYn
N
v o @ s
- mM3dnrinIuled
aeunhauls
4.5y - hmssaarde | - guslapsmlned | - SRuasuludn | - msthiawe
ASAAA aluuagsiaUseiva | laifls Ferdauseina | dudSumsmanngs | guuuuduAEuEe
(Promotion) - senuuusivleddl -AF1EUM liAaNg
a ° ' oA A a v
- finsiaue Look | enuiaula WTeie deuuuulddng
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Red Valentino gauds oY Tomanna AMEANATY
MIRAA
5.Au (People) - nauguilamaesh | - guslaaanizngy | - nquiuslan - Juslaandiinga
' v Ao =y ¢ o o 2 Yo & v ) 1%
- ngugndansdy | Yeuusied dlad fauveuuay eldgatudih | Feteviululy
20-35 UniiMdsde | dwdjsdounmnu safgudninnIu maunduludsnn | Gudideuwuuiign
g9 vislunay FULUUAT1EUAT & bitymaeavaly | nd
Ausena mmv’f]ué’mjnqq YINLAIFINIY
-nguEuslnARol WUy
P = &
3eldige Fanguilay
a o = a v
fridendumiun
6.U339i0us1 - asduddud - ffunumisndngs | - fesnduidaEu | - andumguddu
(Packing) NT10E e A59ANURNTINT | MAUFULUUUTTY
- fddunasndum | -duasunmdnual auAnanguslan | Aueilvdiaanin
Wuiand ATIAUAN af9ANUTely | geuuiy
- finnsvieduAee warANAQila
DA ¥ o
NEANYREIA Tunsvedum
duaSuyenve
7.8ndnwal - finlwmanigso - Wududameng | - sUwuvdudnid | - Tusaadidun
FuNsvawminng | SnuesnuuuiSeu wwliduguslon Audeiiizuuuy
(Purple Cow) 1A uanuAil mnenuaulaly | adeiu wusdau
- asduAdndul | weudedld ATIFAUA UASNGY | AAIAINNANGNAN
° Ly ¢ Y a v A & LA o
91 0guda latl 89y duslnavaniilu | nquieaiiv
M Red nauauTdudug

Valentinodalunis
slogaANGLgNAN

nauln

U

Frhwanlduns
wiadlviguslne
7l
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INNIANYIIY dUUTTAUNINITAAIALNTY TPs gRiTRIuIeEanuNINaIuUTEaNN1

n3nan 4Ps laganunsoaglesdusznaudinyssauninisnain lanunisseludl

M15799 8.2 mTeaTUBIAUTENBUAINUYALVINNITAATA

AUUTTEUNIINITAANA 29AUsENBY

NanN9 (Product)

AuUseaun1ean1snann 4Ps 1A1 (Price)

AN5INTUUe (Place)

ANSALESUN1SRANe (Promotion)

NanSua (Product)

91A1 (Price)

AUUIEAUNINITHANR LT AN53RVUNE (Place)

7Ps ANSELESUNISAAaR (Promotion)

AU (People)

U559410091 (Packing)

nsanatvd (Purple Cow)

ngufdulszaunnnisnainasislvy Marketing Mix 4Ps, 4Cs wa 4Es

mnanudilatugiunguidiulssaunnanisnain Marketing Mix 4Ps 4136y gniamg
nguidimdszaumamanain 4Cs laglfuanieatumadidedsleduslaemniu delfanunso
iluszgndldfunguiuslanunduiiifauinisiamiiegaasnina nqufidainnssuiamiieli
novauosuilaamunguiy 4 lnensiaung nnuddutszauminismain 4Cs uay 4Es sy

Fadussdusznaudidgueanisdanisuimsnisnaindmiugsnaundu eliuselesdvesnisdila

o o

Marketing Mix agyiilsanunsaliaesdusenavddny o dwmasioganala anviadamungdmniudin

¥

pankuulnNtugisusy Alladnlunisuesninnivesgiiaieiavdnlaluwsazdnliognsie

¥

VU AIUNANNIINIIAAIA 4Ps 938 Marketing mix 4Ps 1unguiiugiuvesnagnsnig

«a 3

nsaa1n Mnlisduneduisemgud aps izl Marketing Model fignldiunieniuiu tnelu

srggvaafelagdu olinsiaunluwalug 9 Junieasisanuswadouaznevlandguilaaid

v
¥ == o 1

AnudutounInTunnu egraumsimugng vidunaunianisaainadelvl 4Cs wislinaneidu

o w o

wuIARdIAYveIn1TvgsAaludagdy Tnsamzlugsfaundu NlinnsdinesunmAIfIueITN ]

] £%

Anusanganen wnndnisiauesulsleniliasevanudiiiessg1aien
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ngufdinyssaunnnisnatnadeld Marketing Mix Model 4Cs

(Consumer - Cost — Communication - Convenience)

sivzdlangui aPs gnqud] aCs 151deadila Marketing Mix Indulunalunisutediy
2IAUTENRUAAYYBINITUIINITNTRANEMTUTIARRN wiilUselenivasmsidnla Marketing Mix
aglinansalniaesduszneudidy o Hdsmadessialnenss

vdaan aps Wuiignldiusnuy uiidenaailildnainumana (Mass Market) uuuusineu
FeFunduanuuuudn 4ps 17iLﬁul,%"mmﬁﬁmLLUUﬁugﬂuLLuuqiﬁaLﬂuﬂuéﬂaw (Business Centric)
Tonanendumsiignddugudnats (Customer Centric) iy Ssnaneiulunves 4Cs Fagnusn

Juaualng (Robert F. Lauterborn, 1990)

Consumer wants and needs (Product -> Consumer)

@ £

luguneves 4Cs Wu unuiazliauddgydvauduuuidnou ndudsuuaulands

v v o a v = o

Auslamauindu dyuuesinldliynauniandugndn dngsivdesdnyinaziinaudilagndiasa 1

U q

v
1 = = v

og198nd9 i lanudedluudzdisng duduazuinisvesgsivtuasiind unniitosesiuaany
#osn15indnil Robert F. Lauterborn Sssiasonngud] aps suduluguuvuilituiigndndundn
(consumer-orientated) lnganngud] 4Ps ifufiiuiinaiauuuunia (Mass market) Wunsiti
NIFNANALUUIANIZIA (Niche market) Tnsdungantimne@idndaundu Taengud 4cs = 4
a3 TngazitiuiinisFuiuesgnn (Customer’s perspective) Liufifagnddumdn (Lauterbom’s
4 Cs, 1990) vuf) 4 Cs Usznaummae

1. Consumer

2. Cost

3. Convenience

4. Communication

Iy C 713 4 fagdaly AU Vgui) 4Ps MIUWNUAIN
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Marketing Mix : 4Ps — 4Cs

Customer
Product Price Cost
value
Business Business
Place Promotion Convenience Communication
E. Jerome McCarthy - 1960 Rebert Lauterborn, 1990

AT 8.4 A wARANEIRUS Marketing Mix 4Ps — 4Cs
i : 255 nindeddnyde
NN 8.4 A1U1500FUNEANUEURUSITZNIN Marketing Mix 4Ps — 4Cs g
1. Product —> Consumer (wants and needs)
Product Tu 4Ps agiiunmsnamviseynaudnilensuaussgnii
ust Consumer axitiuluiidsiifuilnasosntsass  llvaudiia fnseenuuufimsnuusiliiiaude
Auszneunsdnduazdesdinwiuazvianudilagnfiesa ¢ vesalesetednteininudonis
ozl L‘wswﬁuﬁﬁLLaw%miﬁJaqqsﬁaﬁu’uﬁﬁaqLﬁ@%‘umLﬁasaﬁummﬁaﬂmsméwﬁImamivi’quﬁﬂu
adenousasndnviseauedudiuniuslaa lneduslnaonvvglifidudonuinidn udlugalagiu
sewelulabuaznsieasiimtiunnty iliuslnatidadenuinung Sefuunuiisnandudn
fou ws1dudeseanut
“Guslapdeinisesls?” wie “guilaanelaluesls?”
2. Price —> Cost

Y o

Price “5101” Nignundishilyiiesunizaveiu urasnatanegnsigndrdndusean

U U

=

denazanusalalduinsvseduauuld sianindaunsasiulufiasewesiar anudneie q la
me Tuiliwaansvigsia N199eRITAERU SHUAUAUUNISHER A1INRU ATuds wadsuiniils

Wl mnusisim (Cost) AlddeignAndesdneiiienaniudumuiouinis luyuseswasgndn gnen

LildaulainAmingAuanazisiauils maudawnaduriold wignfvzuesin Ruiminiunagdeiu

9 q

a

fuduAiuduamseuinisvselil agniudazaulivindu Tnglanzdumlunguundu gnAtanins
IOV IUSALAANAUNE1D WAL AU ELTDINAALUYINIATTIY 9

“Cost Y0egnATuegiulfazaY ”

B
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3. Place —> Convenience
Place ¥ialun159198UAMIBUINNT Convenience dwsu 4Cs Mndunnlugalvs Niinns

t%

14 Internet ag19nT9v319 lanundadminsuasyemslunisidndaduiuazuins lildegly

'
a

sUnvuLAniiifIu (Physical) Bnsely Belugasaulaludagtuudadaedu lunats q adugndn
aunsaidenAuayaInauisinnninsiissfeuiunldiedudviousnisiu q Yo
voulatd avadilomanisnsildegianning Sniiidememstissiuiuenndindusing o a3
aruaznnauelitugnén Taslugadumedidntu nsfignénasivdsulaludeduiuduinduls
pg19d18n11n dwnnnisiiaueainldas wasdudn gnérfazivdeulaludoduduldiud
wdnmsves Place lumsyhnsmann szdesvineenslsli gnAnwdiuldie uazundign

“Convenience vhlrianAueuiiuliing uazasaaauiniign”

4. Promotion —> Communication

Promotion TWsTuduuuuiiy q dnilvgjasfunsdeasanudilavesiune Tnoillfilados
vofjuilnadt wanndesnslusludumanduvdelsi Communication Ssgniunldifieliisnvinig
doasludainguiihuane Vieliuazndu Tnslimanadn vhlumannTamnsaufuaudvieuinig
wiantu Ineifluunsedafuslanonansdiladiaesnin mnufesnisesls Insanenisioasily
fupmudesmsvesuilan lafdladsng q veswanin wagmsdeaslinsenguidmnedsenda
sudsgaaninsnilavanludmnnguuuy Mass Inslawizmsldimaluladesulatl fawnsn
smuanislawuvionisilusluduamenguldieniudneuiliuadodsfiug Ing Ingimd
(81131 Promotion Ludauilswes Communication )

“Communication Aensdeans wagsuilsrnudnifiuvesgnan”

aguudmannisvessnged] 4Cs Mianldlunisiiniseainuwnduty fe nsdiddnlaves

anAlugadn Sauddudusdsiaiganinguds uidignarfisnelalususuduest wannfidaag

£%

denldusnsiusedd wazsaileslunngniasiaznatenndugnituszd uauduenuinsaiin

Y U
v

Autiieu ¢ wugthbiudedunmislduinisveaslunszaelidnaig
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NAENSININITARIAWNTY 91ME 4Ps g Nquf) New 4Ps
WNLAGIUUTZTANNIINITNAIN 4Ps INa1INNT198U Ui nuddulssaunianiseainlml New
aps tuiaunsawsziindn lnefiaagldnseunuapaififuilaaluissiundssendldlid,

frunsasegsialulagduundu 91nundsde “Inbound Marketing NMIARIALUULSIAIRA” 108

a awov ¢ a

Content Shifu (@3Tum wadansénd, 2562) desueiiiudnissvaziBeanveeligauiuun

q

auladua v3aUIn1TvesTININTU InuderenNguduUsEauNIINITNaIn 4Ps g ngud New 4Ps

o

fusznaulusie Promise (Adeyay), Picture (vilsliiuaan), Proof (wdngiu), Push (n13n3z6w)

PuanYardennan kUl

New 4Ps

Promise Picture

Business

Proof Push

AN 8.5 Marketing Mix New 4Ps

3 LY

a o ~
AT 1 T NINYAIEALYIY

o

v

RNNINA 8.5 @15085UN Marketing Mix New 4Ps 1¢i¢iadl

1. Promise - Adgygyn

o o o o

Adudyayndudsdidy lunisaiianudedulitugnailidinzsedainiu wWisuaiiou

o

v |
'3

nsnengbignAdulafiasnadnsiiagld vndedufriousnisnnsT deg1udu nszlvesuuTud
Yuua (Chanel) wusualinnuweduiugnasessainssidagliininnas uaglueuwansiniag

o o o o N

WaRunny gnanaglaiimenanumndenseidivuua Tuiull Geddgyvesidyan Ao liiieauei

o

TignAn3dndesnisaseunseduawintuusiu AensvilignAiiuiiaaansiinaniaties
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2. Picture - N5 lsdiunIN

vnAsIidganenlavgliii@eionnne inszaztunisaiuanudeiuagdeilvgnd

o 4 o

Wiwdn dudneuinisiu q fgudnvainieguuuvedials niandusuuluy wazgninarlesu

Y
Uselewl videmudenInauns 1ndur1niauinsedisls Inelisinagifiudegnsainuieive o

o

o

ahatu Nsdnanedudvesiunedila (Apple) WislignAldassdudauazldnuade msztudu

'
a a

dunildlumsaiisdszaunisalinseninaduauazgnAdiaie iy dsaeauinluiivesgnanfe

“ypetunedl” wavsnaulavaladnedu

3. Proof - ingu

o - @ = a v

Wedlddyauwaznmaviliignanlaiufsdualaegadaauudd andwmilingnArasuem

L Ag 7]

| ¥
o

Wy fie wdngunagduduin mnwingededudeniuds winnaglasuussloviognuiiaga
wanguiileuldfie 31angnan ldnan gt (Customer Testimonial) 1ndeyafnwnginss

Auslaalunslisudumesidanuin 90% vesuslaa finszeuiinnnesulail laef 88% vxd

v

anuiansanlinga Wemudaiiuainlanesulal unnniduuzidiuunaa 31% vegnan &

U a

wwiliiuinaedndulatio Mnwe3Tiia uagdn 72% venit mssmIhluluinasilvani s

v
= v 1%

TuuuswinnTu wasdiuunliugenayinnisdeduai wieusns N3 dudidAgyivilignan

U

Wetuludumnieusnisveusungsdu uastuanihlugnsdndulate

4. Push - M3Nsehu

a a v =

degavnefasviiuAe MmanseauauidniignA1dneRuiieduAvseuinisvesalaons

' ¥
R a o Y o w w 1

s Inedunouiltedudsfidrdgunn szluvusngnmmaduainasdontnu nslimuugi

winwanagvh igndndedulalddetu esaldnwinsedudnies wu “liianiuiuveu”

“dulioniae” wie “awnsaveluduesianeuld” asidunstilignAnudaduls ngul New 4Ps

&, ¢ ol ¥ o

auluBnnileds Afvigsivanusadanldiiiefsgagnd faudasdundnnisiiugiuusnaiunsoadng

[

wadu3avesgsialaiui
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N ufdnUszaun1en1snan Marketing Mix 4Es

o
v v g

mssegannsaunwIRalaedfuslaadudisisiu Sausauszgndiomdnnsnaindu 9 1
wldnauwany linmsvianuiivssdninmunniu Tnewisludrrendnmseaingalug duidenis

14 nuidiuuszaunnenisnain 4Es Fausznoumenadenalull

Marketing Mix : 4Ps - 4Es

Product Price Experience Exchange
Business Business
Place Promotion Everywhere Evangelism

E. Jerome McCarthy - 1960

AT 8.6 AUEUTUS Marketing Mix : 4Ps - 4Es

s

11 : 23 nindeisdnyde

¥

NG 8.6 @110 BUIBANUAUINUS Marketing Mix : 4Ps - 4Es 1gidadl

1. Experience

duadunisa¥adszaunisallu q Ttuduslaalfinndatu mazdagiuldoniandugndn
iilfuesunsmdndng (Product) iesegnafies uininiwivesi1 dudmieuinisle fanunsanau
Tangaway anwazmnauie semsiluldussleniléfinindu vieldunign gnimiouilay
naaesaslng 1 wazseuTeINTY fethaty auiiinardensuilwususivadnly wmndlnsein

sulnigvieidenfuiimadod ulsaiunendt udideldiaed dwlvgjduslargeudneiiionseidn

PRULANGNTUALNTUNINNINBE 19U DY
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2. Exchange

¥
(% '

aruduat Tunmsuanildsudielldun Tnefesuendn afoofinguslanasdodudusasady
svdfpanatluizeaves s1a(Price) Wumdn uslutiagtiu fuslaafiuuifnuaznginssuiuasuuuas
denmdasiu maudesmsuszaunisallmiExperience) fisgaudne seudedudmiousnsiu 4 win
1 Shududn ey nguauvhaiulsEsldsaassurlumaiiumsiiduaulsides Meeudiee
salapansi3en Grab Car mnninaveenluBonuiing wii Grab axAaatlagaisiigandn uiindfny

winszEuslnated danuazainauiendt audu q Iaendeuavaninndt udastdeRuunandt

'
% o

winsandulauazUasnsdoniisaansisaenily Jusu

3. Everywhere

o
o

Uagtu nnauanunsadviglavnanun ldesdimihiu wiselidnduseamiiiaiis (Place)
Advanunsarigsiaderisdudiuasuinisling o dudemiseeulativainvatedeans wu n1sld

weUnAndun1e 9 nsadnsuasidntaliuinsnaindaendsy Wiswaousaiudumesiin wasd

= a

wseailevhausdns nsdwidlefie eufiames a1 Aawsedoredui Wieuinisnnetdalinasn

24 .

4. Evangelism %38 Brand Loyalty

v A '3

nnefaunuiugu vseanin viieanusindnfdewusud Mnduduaruinisuuiinnen

Auen Aldfivsnaiifuilnaszasulalulduusuddu nmsvinismainuuuansian (Promotion) Tu

v

wuudn 4 envazldldneulanduionsziusaaelduintn mszadelgsianannssdueenieie

q

nagnsdn qiu vlifuslnaidninfluaguuuiiu o Wesseduidounssdidudansiandn lidesdu

v
Y o o [J

Foudenld Aelu N19vingsna azdesdinndnunasnagnsnisnainln o iemasgelaliddangu
andldungatunindy enulagndnagsnunguandwandliluwnuiugust (Evangelism) ved

gsfaluszeren)
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INNSANINGEdUUTEANNIINITAIN Marketing mix TuvaigwuiAndeiu aunsasy

panUsenounaniietlulgmunnsan 8.3 sasalil

M5 8.3 AITNETUNG W dnUTZANNNNITAAIN Marketing mix

Marketing Mix

1. Product

. Price

Qi) 4Ps

2
3. Place
a

. Promotion

—

. Consumer

ngud] 4Cs (o

. Convenience

2| WLWIDN

. Communication

—

. Promise

ngui) New 4Ps - Picture

. Proof

2| WIDN

. Push

—

. Experience

'V]f]i‘ﬁf]‘ 4Fs . Exchange

. Everywhere

R= G B )

. Evangelism

aylaanuddgyramgufdndszaunnnmsnas

Tuunnilnandmguidiulszaunianisnain Marketing mix dauswuuduin Jadungud
fugIUYININAIAT LA deundiuyszaun1n1saatawidy dulssaumenisnainlug fildgn
£ 1 | a o (% L a = o L4 ¥ [ 6
Wausegaalungulaiduinun Inedidmunefenisivualignandugudnans (Customer
Centric) Faau1saunnngunaidiun lussenaldlimuizanduaniunisel wagnsaniy

nautnegusiaawnduludagdusely
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o\ \I }s
e

IASOVTEKSUIIASTK
'l SouanusinAwsu |



. .
tnSovijadKSUSIAS 1KY YagUSInALWSU
Tuuniagnanduaiosdiefiezduidislunadeu uarinszsiduilnaurdudiarunsa
ihluldauldase Tasazendaedng in3esile 2 viln wioumadinidnisldau Uszneuseindeile
wuusaesfuslanduuuy (Persona) way in¥esiio 6W1H Futiaeuniosiofanunsoldausmiuld

Wueead favesuesaludl

G A (J YA ¥
iwsesilowuuinassuilnanuuuy (Persona)
4 o« = ' = 1% Y a ' o =
winailousnaziglunsilisuasudeyaduslnanguidivanenielu 1 ninszany e
gsunelidinerdesarunsaidlaviun nadnssu eruad n1slddinvesgnAnguillidaau lavay
S8nd1 Msafwuuiaesguilaaduiuu(Persona) Wedselevilunisaivassanseulandlunis

gaNuuUgINIsaly

' v
a [J a o =

TumsazBudurhgsiatu dwdesdmilsdadududuusnde lasilludlivieduilandud e

a v & ! ° ::4' °

duandududrgnagyiliiaselinyuidsudiunlussuugsiaegesielios dmiulielnd n1s

¥
Y a

Susurigsiaunduty 019vzdlifigndviedelddinnquidenuviase Fsdnduseaiiuuudiaes
funuguslaaduuuy Wetiglunisfumledisaseassd wagnseulandlni q lun1sesnuuy
Handududniugsiasiely ngavesureduneunisasiuldiiaes dmiugsiawndunutuneu

aeluil

nsaskuUTIaeeguilaAfuluu (Persona & User Typology )
duddglumsaianseulanddmiuunugsia Aemsiisrannsaszynguiuilaadmneg
laegnedaau iWrladnwaensiddin dnvasinuanizdn dnvusidouasusadunialalunisla
AuABsTIn ilevuuImientsesnuuuiineuausseudesnisvesnguitimanetiu 4 Tdnsamy
ANUABINTG
Funsnaseanlumdeyanngauais Tuaniufieds wunseenludunual ieftarldsunsy
Yoyaugugisiuiunnn MAsrdestudnvarynanvesnguidimngluvainuarsdu ielfaunsa
Suundeunndnawssnguiimnsusasngulngldisnsaauuuiassfuslan autsaiiozinnld
demunndoya wazdedunn fauladeafundgudmaiedy 916 Tasddunounisduniual
ngugnAnduioluil

wgdinssugusinauwsu
Fashion Consumer Behavior




JumounIsEUNIwaInaUanAl

1 v

v

n1sdun1walignAfivsyleviegnin lagisiasniulymuagdisnisunlymvesgnan

Wwne FedayamaniinanunsatianmIsuitymlvignd viieaswassaledegsiauuuln 9

'
=

Wesnseamamenudesnsniegluinle sesgndegiessins Wiethdeyaluadne uuudaes

[

HUSINARULUU (Persona) tnedidusnauninaluil

U

& A - v o ¢ 44 v o & e &

il 1 Madengduniual lneidengdunivalanngusiegesialull

naugnAimands gnengquilfieauiesnazuisvesi asavdendnlalymuesgniuay
Wwmallunsuideym

anFnAuNaIvseLaud Wy lydguundu Inedufavgnuigiiudiiuny Jadesasunuiu

¥
A

nauAunINiienaidlayusessiegnAn wasdumnuies

ATy iavatgvsenuiduy  msaeunuidetvaazaelidnlads msud uuiliuaiy

U o

v a ' a

Apin13 viseaudtlunaIn NeAnduingsiangnnemselyl

il U

aaa

Uil 2 MImaunduntval BNiefiganaesuanaulnddi snufieunseiiouresiiiou

V30RIMEANIN BuanunTy visewadn

N 3 MaeseuAaNEIi aumaunnauliviiouiuvserseiu lngldaauae
1. naAgnfumignduniwal Inglvigndunivalidisesvasies

2. priganutamesinazwd Wanudaiuvareaienazlasuainauini

17

S18azLBYANN

3. o1utReanuIsn1swdnn Tnededianudy Jagduil anundgmidale 435
uhleymuuududnlu

4. gavnennnfafvleifefeeinduaue lagassdnauslefsasiaassaliggn

FUNwAIDINAIINNGU

Ui 4 Msdunvalogneseds dddailedanyalvd liwaunsn msnwdmouvaieinaylina
AnTudu wviedrslseviiaiinalsuse

[
U o

Fuh 5 MsanTurinnaansn1sdunwel Tngantuiinsuazidunlazdennudifs

)
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i 6 nMsagUuazulana Undeyanansdun1valnImuATINAULAZIANUAATY J9l

o
o v

Willoufiu NIPUANNAR TIAUAR N13NTLYIN YTINOANTINFN 9

fhagramsdumual nguithvung
Persona.
dlduneniaud 1: musBen rsaniud
818:27

-
BVIN: A

+ o A . - . ' ) .
LQ:AavavanA Y Handmade #32 bimsizazls 2.ﬁ‘nﬂau?nthmémnnsﬁwaamnmmmﬁﬂma‘!&z

<F . |
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7lwihaivdanduavnanlaitng sdmanduiua st s anmadalaiulugaim biimininlinansadlng udannsa
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DA IAVARNAUA MABY ANGANAISNNYY ANBZADITAAIA
wwSianlu mszarls

ARaiiaasns mTvaunldiL
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9 anmansauai insidnlumsiaaulasavasnonisa i 10. A2 Handmade NuvWALIHIA W
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Tumsvadum Add

rooa
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Azalnd

i 9.1 nmdhegsnsifiuteyasnnisdunvalngugnen

1 o

N 1 955 NINGPTARYIE

Jusieunfe n1sauyidiazastunmninuiioluswuveanguidivanevionn (@unsld

q

o

UAANFIAZAIAIUANAULUU (Archetypes) UL Socio-styles system Tuumils uaz 6) Inga1unsagneds

A o a

ndeyasnnisdunivalnguilivune wien1sasiuindisn Feazaunsanauiyadniiu

AasdnwsauvaInguidmunglunsiansauiian1seenwUUNTaYAINTINAN 9
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frpgaasasilodusuasne Persona toadu

Name

1. Description of the persona | 6. Mood board or sketch 2. Job to be done/customer
task

4. Problems/frustration/pains
7. Influencers

8. Trends
3. Use cases 5. Gains

AT 9.2 nMwWATesile Persona Template

v

- 13§ Nindasdnydy

NN 9.2 MsasiuuTaesinuguslaaduuuy aunsaldlansgunin uazdeyaiite

I a

a¥1a3essafiuansienvaidendildesureinuvesuilaafiegass dedndudeirlrigudn

Y

undefeuazdutiufisnundululy mmicé'fwa;ﬂmﬁwaaﬂmaamé’nwwLawwmaaﬂfjmﬂmmaﬁu oy

Usgnaumedeya 4 munasaluil

éf

1. aaﬂaﬁuﬁmmq 9 1 ‘lia NITUEINTE

2. YayaruusEINsmans Wy 01y A NMsAnY
3. FoyangAnssuAITe ANuAANTY AUTBUANN 9
4. Fayannudeams wWhvany euszasdnisidany

v
o

Ne! “‘m3aiwqﬁ’ﬂmflammmsamt,mﬂLUumumaumq 9 giatl

Funoun1sadn Persona

1. ATIATIE qﬂﬁﬂm siludunuresfuslanduiuy (@uisaldiazasaiuniniuwuy
Archetypes suauaiuwﬁ 6) lagnsenainanudiladedn (nsights) viseauufgiuamA1veg Ly
(Value Hypothesis) mlmmmﬂﬂmﬂwaaﬂamié’mmmsm (Observation) nsdunT1wal (Interview)
UAYAITIIBLTIVIANUGITIU (Ethnography Research)

wgdinssugusinauwdu
Fashion Consumer Behavior




2. MINMNUAAMANBULYIFUIIAAFULUY N1019A15LTBIAUIINTBYaN19A Y

AUNGANTIY (Behavior) 1 w593la 81sual ANYAR

3. fuilnadunuy asfuiunuesnguiuilan fesanunsnsuisauunnssiulneduds
Tuusiaznga (@NL1505EYMUMISUY Socio-Styles system) LlelsiiiUszAnEamlunslddeans uaznis
Jan1ssioly

4. fmusdeuazgUnuum AN vz zivenguildiasddidau waziedenis
anosuraudnumy auiinanulutuneud 2 sufsslafiawnieiniaaiufiansdai
Waula

5. afanmduslaadusuy Idelinudnuasiiilugadu Tngensagldnindis amaia

v
o v

s A A A J ) ! = & Ny v v ] o =
ﬂ"lic‘ﬂu ERGRRN ﬁ]’]ﬂuuu’]‘l]@llallﬁlifﬁaQIUﬂaaﬂLﬂ3@\11.1931]LL'UUV]I‘UQ@‘U@llaTJlIﬂu IWEJN

Y Y

o

eazBualuldaziiteiiy 01g e Aadnvae awaula usegela anudu Yodla Audeanis

sudesyleadAgndlinardta

usogolo AANUIUIANEED
()
AWwaISd [

@
ke -
° . e
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IWA:KEGD

VIU:U1S1BA1S, 191857
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1#ad1dusluuu Womenwear
d11SasUKeyword:Semi Formal
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sould social media Iwadsu
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/PE?SOHa | G doniuy

20-35 yrs (women)
Job (students, officer, 1S16A1S, owner, influencer)
Lifestyle

e fiuuanUlu

o TUmW

e outdoor activities
s1ela > 15,000
Mental

« youdwianidor1 mix and matchidorKa1gaUUD
* youghasUavlsidea maautnudulaniku
* goua:auidaikarsqsunuukasalad
* ¥OUA:AUUIY local fiu handmade
Area
onAgluavuazususuna

o '

27 9.5 NMWAIBEINTEINS Persona

' v
a o

P : Dandud 3, 2564

Mrs. Patsorn

GENERATION X

* 42-57 years old

* Middle - Upper Middle Class

« Family women, stay-at-home mom

» Hobbies: traveling, cooking, gardening,
shopping, social gathering

= Value: tradition, supporting locals, family quality
time, social status, health

o '

2N 9.6 NMWAIBEINTEINS Persona

' v
a o

P31 : Hanvud 3, 2564
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ajlannudAgueawuudtaesuilaadiuuuy (Persona)

slowsutlagndn vienguitimnenseiu fazaunsemiiluaisusslominmuaauszasdsng
ey

1. msthldesnuuudszaumsaldwiugldndndo

2. mynausulszduiiusliaenadosfiudsiigninauls

3. ansaidentdynsednswa (influencer) lansenguidving

4. i asassAauduazuinisll o Adleuitymilvigndnls

Tunsfinun woAnssufusloaunidudesiutu Sednduiiesdesdeuinmsatuuuiaes

UslnaduwuU (Persona) wtan1sieansnigluesans afuanudnlaineitunginssuguslanegis

v v '
= a v v o aa = 1% a =

nge BnnsaiieiauiAng ineItun1sfnuideyaiBednaingau iedesengdgsnaundu lagnis

Y

[

widgymuazaoulandfuilaadududuusn msveniudymvesduslanazidinilugnisiaun

o saa

aeaTIANTeRnLUUNARAMINR uaziiidwinedmiuglinulaense

13l 6W1H

NNsANwIATesauuuItaesuIlanduLuu(Persona) LAty diud1Agsudunsnd

o A

Jududesife nsesnlumdeyaindauase Tuaniuiade Wunseenldunivalngudinune

a o o o o ¢ o L4

Wiefagladeyalgugidruiunindmiviiuaviinisinesd duasied mdeagy ieadis

wuuaesuilaadunuy lneaziiauesiesesiodntunila Nuzilumtielunisdsiaiy dmsuiiv

Toyaiuslnaundulsilusgred

MIATingAnIsIveuilnadieiaTeile 6W1H

¢

A3a5ans @330, (2538) lanands msnsziiangfnssuvesiuilaaii Wunsidevse
AuMgItuNgAnssuN stensemsldvesiuslan Tagldmauungiglunsmameuiitoindoyaun

1A Aum agunaieatunginssuguilae Tagldiiain 6W1iH Fearursauszgnddunseu

[

nouflunisfnydinsgitamginsauvesiuslaaunduladall

wieatlo6WiH Tdelunsasamaiungudimuneniinisnain lneusenaunienisinsem

U

BUAANA191N 6W Uaz 1H lalka Who, What, Why, When, Where, Who wag How

FetoyanlianmsiaTeiil axgniiuUuldiionaununagnsn1an1seankUUNEnTuel uag

N159819 33UNIN150a10 I (offline) warn1snaInAdvia (Digital Marketing) LivelwgsRaauns
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doanseanludangugnitmnglannmsinsendeya fusvlevidlunstediveenunelviuaus
WazUIMs Tudeisanaldinenanisnain Wesnainsoesnuundndue vieviinisaaiale
9199 59gALarIUTEANTA N

¢V Y v

nslaszvideyagnndieiaseile 6W1H vildedndlstnee

TasAonguilvineg lasfegindula
Who?
What? How?
l‘;l:U%IﬂPIV’fENmi%EJiJﬂi ;gu?‘lnﬂ??amwu
Who?
Why? When?
ﬁﬂué’uﬁnﬂﬁeﬁaa%ﬂ QU%Tnﬂ%mﬁa’lm
Whom?

Tasfiduslunsinaulade

AT 9.7 6W1H diagram

¢ o

i« 255 niwdednyde. (2565).

il 9.7 anansnoduisesdtsznouvaniesiie 6W1H ¢l

Who fusnfien1siinsgiiin gnaveasidelas lastseglunanidmang (Who is in the
market?) iunisfmuamnguidmanetiues Tnsenanuangugnéidowiuanmsutsdiunann
ALNUITUSEYINTAERS (Demographic Segmentation) L1 twe 81 SeAUNsANK Teld niedu
flog Wusu

What ffu3lnasean1sdoozls (What does the customer buy?) LBun1s3iasgsiaananu
Foamsvasgnén Tmqusrasdlunstedudn vioosladudsnssduliiAnnszuiunmsinduladodudn
WAZUSMS 1 59A79N AMNINEUATLAYLATWANA19INFUAU ST iuluiemain visedes
yranTstoAudazmn

Why ﬁﬂiméjﬁiﬂﬂ%ﬂﬁﬁmaﬂﬁ]é@ (Why does the customer buy?) 3512131 vilugnAndia
oo ndonaruilanfudvonsn? wu gnédesmstedudluuilanioduaiadou videfesnisieiiio

WlUUseneaugsia
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When fuslangaiiala (When does the customer buy?) Aiafi1n119141 gnan

Y

aAUAN

S

Y oA a a

dlela? szdnafiinnisdeoredud dnasen1snnagndnianisnain Iuasensiiudengsng

R -

doasoonld sniedrensdifigsialdddrarfimunsaniunguidivee ssdemalidudos
suUsssnailumsidiums viesuildlunsTusTumaufuasudnig

Where fju3lnaiiaitlyu (Where does the consumer buy?) MsliAs1zsitaamien1stoaudi
WATUINITVRIGNA HIUNTNI U w3esruUeaulal

a1 |

Who §a7l 2 fielasiidiusalumssadulade (Who participate in the buying?) ludieil
mnefaynnavienduyanaiiisvisnaromsteduduaruinis sndegatu gnéludnuaresdns
yarafienafidvsuarensfnaulateduieraduimihe

How fu3lnaZaagls (How does the customer buy?) AanisTiamesiingnéweasiint

Anauladengnsls 1wy gnAndnaulagedudlaeumniiuinisneu 0% 12ifeu

MndayatnsiuaunsaagliuAanisldiaiesiis 6WIH auns1esail

M5 9.1 MyagluuAnn1sliiaTesle 6W1H iouanIAInaufeINIvmsy

Aany ANMBUNABINTNTIU
1. laseglunmaithviung anwauznguilving (Occupants) 19911
(Who is in the target market?) 1. Ussrnsanans

2. lienans

e

3. INVYIMIDINNATIE

4. WeRnIIUAANT

2. Juslapdonrls daniuslnaresnsve (Objects) daviEuilnAdeants
(What does the consumer buy?) Ynudadosine fesminuauifviessdussnauves

NanAMY (Product Component) LagANULANATST

wileninguaadu (Competitive Differentiation)

o

3. hluduslnedede anUszasdlumte (Objectives) fuslnadedudiite
(Why does the consumer buy?) AUDIANNADINSVRIUIIUTWNBUAL ALIRNINYT
&y = o dda a ' a & a
FespadnuUadenidninarengAinssude Ao

1. Yadunelurdetladeonsisinen

2. Y29un9dinu Las InusIsu

3. Yaduiamzynna
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ANMBUNABINTNTIU

4. lpsfidusilunsdndulaie

(Who participates in the buying?)

UNUIMYBINGHAT4 9| (Organizations) d8vEwalunis

EE
fa\))

ylageUsynau

—
S @2
e e ) gﬂﬁ
© ho) [O)ETY)
Q) =
=,
= =
% D
S
®

ee eXp¢ e
=

R N

e
Re

5. fuilnadaiileln

(When does the consumer buy?)

lonalunste (Occasions) Wy Faisienlarasl n3e
. a o
Funglavedt Yiviulavessieutiaatlavetlenia

Ry 5o wanaTudAydns 9

6. guslnavedlvu

(Where does the consumer buy?)

Yoan1avFeunas (Outlets) Nuslnaluviinisde 1wu
eassndudguiveiunsiin Suvievesdiuiedy
Wnsn aguawms HudednluFedirueaulatiing 9

G

7. fuslnndeegiils

(How does the consumer buy?)

Jumeulunsandula (Operations) Usznaudae

1. m3¥u3daym

2. Msfumteya

3. m3vsedunaniaden
a. fnaulate
5.

v o &
AIUIFNNRINTIYD

aylleamnuddgyvaaasesiie 6WiH

\3esile 6W1H anunsadaslunmsiiueyanisdnwifefunguingdnssuguilaaiidu
Usglowtl annslésutuiniesiionuudiassuilanfunuu(Persona) léegnsd Tneiasesile 6WiH
HuedesilelFerudrs Samumsamds Faelunisidanistedany uavdswaliannisaniiasei
diemdnou Tundyusing q leidustnamsadsaidiu

agiiuléin ml#iFesile 6W1iH idremdeyadmiviianeimginssuduilon widuifies
nsRasInIIY 1 TifUsEnounIvans  aunsutul mnusmstidoyagnénaniiase 14l A
Usglominagiuszansnin azdeifingenuie uosannandeadiudldieliiugsiald foduiila
adnlunsigshaliszauanudnialdednededu Snviundesile 6WiH Funngdmiuiin
sonuuuuidy dwsuldlunisisuduaidandlunisesnuuy anmsiessidam Misiasasd
Aenffuanusiosnisvesfuilaalusdsmeng q feufisazihdeyamartumatansouland lunis
oonuuuABalaAtusiely
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anAduwus (CRM)




LUDAQWUIIUYDVNISUSKISANANTUWUS (CRM)

“ms¥nwigndndriuldsnetesniinismgailmi® n1squagnéitagtiulifiniuge
Tneluudafidssandandudunuannndinismgnéiundedudmisvininduadiun lne
Harvard Business ssyinmsmgnaiitnsdenadelddregenitnissinlagnanauly 5 fia 25 wih nagns
me¥nwgnugndinndunszuaums uaensiBufigsiefifauntudioatannuasindnfvesgndn
wazinuAvssyaenaenetgnIsliu nisinwgnéidusnnsainnismgnétlsinients
asragnénithmane Fujaiiufignénfildadinslduinisviodeduiuda uinmsinwgnéndidududs
nii3osganTsy uiiReafuanudiudduinds suidesg wugnAniiuieNdniusvesauiv
wusuRuadefuauduiusfuiiou gnAgeunusuddannsalile fewld fauesda wee

) Y A

nszvtinidsdAnysiegnAfesyls
flgnuweamsinwign
MssnwanAn mnefiirnuanansavesuiinlunmsdsugnanlinduundud@edn uwazladly

lumusengus Wudwdiwindusiuazaunmeesuinisiy Saihldgnandufianela wagly
wWaeulalulvy

LLu'Jﬁﬂﬁ'ugﬁwmmiu‘%WﬁQﬂﬁﬂﬁuﬁuﬁ‘ (CRM)

CRM %38 Customer Relationship Management Aan15Wmu158UUNITINNTQNANTURUS
fifiuszansandidsddyfidundnvesnisudms AaNIRsERNTeRNNdIAYeNAUsaE eI
@Jﬂﬁ’nwiaziwﬁ?uﬁﬂ’;’mﬁ’lﬁigiﬂL‘vhﬁ’umiﬁﬁﬁmmuﬁaﬁﬂﬁauﬂé’wﬁﬂﬁﬂalﬁﬁ?u awllumnlandnlu
msihesdnsluganudisslumssiiugsisseren Tnslanznishgsioundy Aanuedeulm
uazasunlasegnaoniial CRVM Suduirdesilonamsusmsianisdegnianldifietnguszacd
Pwlesdnsarunsadanisiunsruiunisnine 4 meluliauisanevausiaiudeanisvesgnale
deliAnanufisnelagean wasinniston
AI5UIMS CRM ﬁ]zﬂizaumme‘hL%ﬁ]lﬁﬁ"'uﬁ%"’umuﬁﬁwﬁ’ty Failie

1. Aealanudnla uaznssiuiletuegraumnlunsaniunagns CRM veaunaInsynsesiu
Tuusem

2. wilnsunnszdunaznnmetiemdsiu lunmaifuteyaiiloatuayussuu CRM g

NADY
Y
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3. 1p3osile CRM azdipsaenndesiuszuunisliuimsiitelininauuazgniianuazain
Tunsldan

a. Mdoyasearu CRM fdndunazdnmsudstuluginem lidhesdufunsaaiamions
BONKUY

5. matdiunagns CRV Bulsldnmsjadumadmalulagsaume witladdgyfoannin
T maluladfflogliAnussansamgaan maSeuiisufunsiumelulad dhanldugwinlmnin

AnuueLasiiniuny nsldinalulagviidiedfasneliinnnaunni

e CRM azidudiagasuenesdnisimsasinvgnalssuamla
wuaRnisInssnvgnATlsldeuuty ssdieandunubuegiann uuwunsvingsia
Tuunil 2) lesmndnesdnsanunsasnwigndnlieglduuinlng Awdumstsandunuiiinan
msaamehanlfvdotosniias nefildsududeaiunssurunisiulnd fmngndud oon
vanads awviliudestunuuazliislonialunisinmls dalenalunsirilsiudundanan

A5YRY 9L

nannsdAglunisuimisgnAduiug
1. nsiignudeyavesgnin gnudeyalignaesuaziuadeegiauoaiunsaienglaainyn

mitguluesdnisiiieitesiugnArinisuenyseinngnaA1aing udeyaiilosnngnaudag s1edl

' 72
v v o

A (Value) liwifudsgnénussnausaegnidendausn gnéinfitieusssnduius uazgnéniidesn
Fedoyaisusuvesmsadsgiudeyagnin (Customer Data) A dudoaiutuiinuszneudie
1.1 5%agnA1 (Customer ID) vaunanWasuaziinisade Customer ID gnAnlilagdnlusia
yiioanu A estagnAtues welimafudeyaduarudy
1.2 Souazumanagndn Sudusiesiiunmanasefinsziedusnailenadiiuld

1.3 8d (Email) wietelunmsuendimugndn uazilugeamnslunisiindegnan

'
v '

1.4 weslvsényt (Phone) udndoyaddeyfinzuengnanguiidesnisliisfndendu e

o q

USNISUAINITUNY

1.5 Tuuaziian?®e (Purchase data) deyasiliddquinlunmsianunisiafoulmives

andn nisanunsaueniainlasiugndusedn viegnduias

[V
[

1.6 9MuUNT7IAAYY (Number of purchases) LeUNWNIIUINIIGNATNUAALATITE
WNvivetiaduy
1.7 gann13¥e AlT31853u (Total spend) @13 dasevlunsLUMeNnaugnA

(% '

(Customer Segments) Tanfusasviulddneunnuealn gnavinlwusosguaiduiiey
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2. mslimeluladmalulagidiuifertestiulsenoumenaluladiiutomnislignan
anunsaRnfatuesrnsle WusEuU Call center, Web site, Interactive voice Response tufuuay

SninaluladnvagluFoswainisingzi [lsunsy CRM software @593 drelunsuszanana

3. MIUuResnuIgnALiesandeya Database aunsaliesAnisueniezgnaAladn

wa | (%

nauladunguiirilsgegalifuesdnisndanniuesdnisdesunfmunisujifnegnanmea i

Y

v

WeMakHUaT9ANduTUS (Relationship Program) wvelvildndanisliusinisgnAusiazsngegis

LANNEdU

4. MsUssiiunaiielinsuiesimsansainwgnalaunnduvselietnslslneinasising
7 azfpaUdsulugaiiunie Focus YataeAMsiatUdsuinegin1sinwignAn (Keep Relation) Tu

srgryuaziiunua(Value) WifiugnAliuinninnuAignAIAIAni

CRM fiunagmsienlagnen

N15UIMIANUFUTUSENAT (Customer relationship management) lngiivany o g3iaLue

¥ o

panduiladenagns CRM unduriesiiolumsasisnnulaiovlunisuyadu wieadagu
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nAfiflyarnioaudavidunissdeNosdnsanunsaaiimaiilsluszezens MinuuiRaniegsia

wazasanausinan sl eg19femnnTuNd 9

v
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Y
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Y
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ogauvinssliiuUTEInnimsmgndnlml 4 lWides q nsaiauuumsumsanuduiusgndn
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aruduiusgndndumsaisanuduiusifioaieneldannnistes vesgndum llsnelddiie
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nssnwanuwelatulinseguiumiiuiufieitnsuasdemuanisadnuduiuiynsinan
DIANT

ielidlanszuiumsiaureschRM deusvnoulddsssduseneu 4 egreiidudasedy
fugulumsuimsaruduiusgnAndulinatuiugiuresmsuimsau CRM Ao

1. Database (M3as19g1uv0LA)

2. Electronics (nMsMinaluladflmunzaw)

3. Action (nsiviualUsunsuiieassanudusiug

4. Retention (M155nw¥1gnA")

9IAN5EUIUNTT CRM ind1unagiiiudn CRM Bussuvauauialugidunisiieades
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1. msadanuwansaitemuliiuSoulunisudetu

2. mmmwfﬂﬂuaqqﬂﬁwﬁqﬁu

3. AnuAInTveunalulad

a o 4

nsadanuuanate CRM Wuiesesilefiddalunisadnsanuunnaislunisindn s

a %

F1ANY0INNFINIMTBNTHateeamNd 9 15e1anuingwdtainsaeendumvlafgiula
9619390157 Nsudsduiufisuusweotgadiusludu nsitosnienisdndininelug o ety dudn
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nsnatawuussINAl 9 lasnssluuddedddnnudlawasynlagniiauedsignAfeeniseeng
W@M211999 (Customized) Anuanuisaveamalulagludaguinli CRM Jululdludunudia
ndnduiaauiTvitlunsfngedwisiug 9 nsdnnisaudinsdne (Call center) Buwesiini

! o 4 v 1 < a v a =2 £ 4
dananinlit CRM ‘ZJEJ’WEJGYJ’EJEJ’NS’JWLi’)Lﬂ‘L!ﬂ’]ﬂﬂQ‘LlL!ﬁﬁﬂ%‘V!ﬂ‘LJ§8Lﬂ‘1/1‘1/|qﬂ‘U‘u’mﬁNﬁ’mWiﬂiﬂlﬂiﬁiﬂ‘ﬂu’mﬂ

Y

CRM Tatanamsng CRM ladlgnsduiinmstimaluladumns o Inendnnisves CRM Alranudideyiuns

ShwgnAaiudioliindunisinuwgnauugiunmslieszianuaunsatunisiiilsvesgniusas

U

FIEWWIAAYINTAAIAKUY CRM Faviliigsiasing 4 lausuranudiladelmineuiazanedn Ty

o o
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U 1 b4 L2 ¥ (3 L4 =
fagnnsaieenugniuiugnA1vesuusud Ralph Lauren lagldinalulad

THE POLO APP THE BEST OF THE BEST

| sienm JoIN EXPLORE

Al 10.1 ueUndiadu ‘Polo app’

fian - RalphLauren.com

PNNA 10.1 wususleduseaulaneeng Ralph Lauren widunusuaidudnnis

nytlAnulunsadeszuuamuiafnawuTua (Loyalty program) laasnsuaunaiadunitavdnsu

Y a

andfiaunyntuilgle neueundinduilves Ralph Lauren 4831 ‘Polo app’ \udelunisdasie
Joaueiirvdmiugnitesauriniufinzausedendudildls luweUaziiaueunany nmaie
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